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We have prepared an index to THE SPECTATOR for volumes 
XLVI and XLVII, issues of 1891, which we will furnish to any- 
one desiring same on application. It is very full and complete, 
making eight pages of small type, and a very necessary addition 
to the volumes for those who desire to bind them. 





THE past decade has been prolific in the hatching of new 
plans of insurance, and in no branch have more improvements 
been introduced than in accident insurance. We have 
chronicled many great improvements both in forms of policy 
benefiting the insured, and in agreements looking te the better- 
ment of the agent’s position. On another page of this issue we 
give the details of a new departure on the part of an accident 


company, which very much extends its field and opens up the- 


benefits of accident insurance to a class of workers who have 
hitherto been either altogether overlooked or have been unable 
to pay the rates demanded for accident insurance. By thisnew 
“Industrial” policy part of the premium is paid by the master 
and part by the man, and as collections are made weekly by the 
employer from the wages of the employee, the burden of pay- 
ment is not felt, as it would doubtless be under the old forms 
of policies, where a comparatively high premium has to be paid 
quarterly or semi-annually. 





In other columns of this issue we print an article on mutual 
fire insurance, in connection with which we give a list of forty- 
seven companies that gave upthe ghost during the year 1891. 
Most of these companies that retired were engaged in a general 
insurance business, and their lack of success would seem to in- 
dicate that the mutual principle is not adapted to the insurance 
of promiscuous risks. Mutuals have been successful in a lim- 
ited way where their business was confined to small areas, as, 
for instance, a few farmers organizing for the insurance of their 
individual property; but when they have gone outside of their 
sphere and attempted a general insurance business, writing upon 
risks of all kinds, regarding which they could know but little, 
the attempt has been attended with many disastrous failures. 
Of the companies retired last year a few of them only reinsured 
their risks, thereby protecting their policyholders ; the majority 
failed outright and went into the hands of receivers, without mak- 
ing any provision whatever for propertyowners who had de- 
pended for their insurance upon the policies they held in such 
companies. These were left to look for insurance elsewhere at 
considerable trouble and possibly greater expense than they 
had anticipated. Asa matter of fact, had they met with losses 
while their policies in these mutuals were in force, their chances 
of receiving the indemnity promised would have been very weak 
indeed. Last week we printed a list of stock companies that 
had gone out of business during 1891, but all of them protected 
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their policyholders by reinsurance, and such losses as might 
have occurred fell upon the stockholders of the companies, and 
not upon the policyholders. This is a very important consid- 
eration to persons desiring insurance, for if they are liable to 
be left at any moment in an uninsured condition, as was the 
case in so many instances, their liability to incur such losses is 
very great. A good many of these mutuals were organized 
solely for speculative purposes and without any regard, appar- 
ently, for their continuation or the protection of policyholders. 
If the promoters of them could make a good thing by gathering 
in premiums for a brief period and then subside suddenly, their 
end was attained. Two or three years ago there was a good 
deal of talk about what were called the “Cutter mutuals,” or 
“the big six.” The idea was to organize six companies, after the 
manner of P. B. Armstrong’s late company, to be located in six of 
the principal cities. They were to go for big lines, and reinsure 
among themselves. But two of these big six companies—the Pru- 
dential of New York and the Prudential of Boston—ever ma- 
terialized, the former having long ago reinsured in the American 
of New York, and the latter has just passed into the capacious 
maw of the Home of New York. The article we present else- 
where is well worth the consideration of propertyowners. 





Tue New York Tariff Association has been extremely fortun- 
ate in securing the services of F. W. Whiting of Philadelphia as 
manager, and he has already entered upon the duties of his po- 
sition, Mr, Whiting has held a prominent place of late among 
the bright, intelligent underwriters of the country, and gives up 
his position as assistant manager of the Caledonian Insurance 
Company to come to New York to aid in the good work recently 
entered upon by the Tariff Association. Mr. Whiting has had 
a valuable experience in enforcing agreements entered into by 
representatives of companies, as he was manager of the Phila- 
delphia association for a long time and succeeded in maintaining 
that organization in the face of much opposition. His methods 
are simply those of an executive officer who possesses a thor- 
ough knowledge of the business, and has sufficient force of 
character to enforce the rules and regulations laid down by the 
association without fear or favor. He does not assume to legis- 
late for the companies, but when they, through the Tariff Asso- 
ciation, have laid down rules for their guidance, he sees that all 
live up to them in good faith. His success with the Philadel- 
phia association warrants the belief that he will be able to 
secure equally good results in New York. He comes here at 
the unanimous request of the executive committee of the asso- 
ciation, and in the interviews he has had with the representa- 
tives of the different companies interested, he has been prom- 
ised their cordial and earnest support. The outlook for the 
permanency and success of the Tariff Association is more prom- 
ising than it has been for several years. The unprofitableness 
of fire underwriting, especially during 1891, when the losses 
were phenomenal, has convinced even the most reckless that 
something must be done to improve the condition of the busi- 
ness. With rates much lower than can be afforded and the cost 
of obtaining new business advanced far above what is necessary, 
the companies have been doing business on a basis that pre- 
cluded reasonable profits even with normal losses, and the nec- 
essity for combined action to secure better results has never 
been so imperative since the Chicago conflagration. Indeed 


many underwriters assert their belief that the losses of 1891 
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will be found to exceed those of the year of the Chicago fire. 
While the present Tariff Association has been in existence but 
a few weeks, and its rates and rules applied to a portion of the 
city only, it is conceded that much benefit has already been de- 
rived from it, and in the near future it will doubtless include 
the entire metropolitan district within its jurisdiction. The de- 
moralization existing heretofore in New York city has had an 
injurious influence in other cities, tending to defeat the object 
of local boards and to encourage rate cutting. , Many good 
and trustworthy companies have withdrawn from the State, 
and others have been deterred from entering it because of the 
unsatisfactory state of the business in New York city, and the 
difficulties in filling large lines of insurance have been increased 
thereby. It is probable that when the Tariff Association has 
become fully developed and given further evidence of its use- 
fulness, a number of good companies of other States will be 
added to the list of those now doing business here. On the 
whole, there is a promise of better things in this vicinity for fire 
underwriters during the present year. 








REINSURANCE MATTERS. 


HE practice of reinsuring a portion of fire, marine or life 

k risks in excess of the sum which the original underwriter 

is willing or deems it safe to carry is as old as the business of 
insurance. We are dealing, however, at the present time with 
fire insurance, and observe that in the opinion of the best in- 
formed offices, the amount of reinsurance actually done fluctu- 
ates in various years. ‘There is hardly a doubt that if it were 
possible the shrewdest fire managers would abandon the practice 
altogether. Indeed, in an ideal system of fire underwriting, 
there is no room for the reinsurer. The companies would 
each insure the precise sum they might elect to carry on a par- 
ticular risk, and if the total indemnity demanded were larger in 
amount than the companies all combined were able or willing 
to accept for their own liability, then the propertyowner would 
be compelled to become a co-insurer for the deficiency or search 
out further companies. There are many companies that decline 
to grant reinsurances to their neighbors, and seldom demand it 
for themselves, although in accordance with the selfish condi- 
tions of human nature, there are many companies ready to ac- 
cept reinsurances from others which never grant it to their 
neighbors. Formerly the custom prevailed abroad ot writing a 
single policy on a mill or mercantile stock for the whole sum of 
the required indemnity, and reinsuring the excess in other 
offices. This method still prevails to some extent in England 
and on thecontinent, but is not so generally practiced as it was 
a quarter of a century ago. The necessities of this method long 
since led toa number of companies being organized (and many of 
them still exist) for doing an exclusive reinsurance business, 
but as the direct business of the companies is divided more 
evenly among the companies year by year the reinsurance com. 
panies do not thrive as formerly, save by the withdrawal of the 
direct companies from the business of reinsuring each other. 
There are still several Continental companies whose English 
business is, and has been, almost entirely reinsurance of English 
companies. As they are frequently unfortunate in this experi- 
ment, they drop out from time to time and leave a larger busi- 
ness for the reinsurance offices which continue. The fire 
underwriting members of the English Lloyds likewise stand as 
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reinsurers of English and Continental companies, but as the 
conditions for money making are not favorable, it is not 
oftener than once in three years, or once in five years, that the 
most persevering reinsurers are able to pocket a profit. 


In our own land the American companies have been forced 
to seek reinsurance of excess lines in order to write as large 
policies as their English rivals, while the English companies 
have always been liberal patrons of the reinsurance market for 
their own surplus lines. In some instances the anomalous con- 
dition has been witnessed of English companies asking reinsur- 
ance of American companies, and of American companies ask- 
ing reinsurance of English companies on the same risks. Those 
conditions have been exemplified in demands for reinsurance 
on cotton and grain in New York within the last sixty days. 
But it has long been a complaint on the part of certain Ameri- 
can companies that their English rivals have enjoyed an unfair 
advantage in protecting themselves by treaties with foreign 
companies not represented here, and the president of one city 
company has made himself the champion of efforts to induce the 
legislature to prohibit the practice. It is not long ago that this 
form of reinsurance was prohibited by law in the enactment 
that no company should accept reinsurance from any company 
not authorized to do business in New York. But the old law 
proved a boomerang which returned to plague its inventors, as 
it cut off the large agency companies from reinsurance facilities 
‘in small but responsible American companies, and the law was 
finally amended so as to permit all companies to reinsure 
with whomsoever they pleased upon the condition that they 
should not receive credit in the reinsurance reserve for any re- 
insurance unless effected in authorized companies. It is the 
last law that the present agitators desire to have repealed. 


Under it the business of exchanging reinsurance has largely 
increased on the part of English companies, and in the heat of 
competition American companies have been forced to follow the 
English lead. Because the aggregate of the business of fire un- 
derwriting has increased the aggregate of reinsurance has in- 
creased, but we doubt whether the percentage of the whole is 
any larger now than it was ten years since. The large agency 
companies being in closer competition with the English com- 
panies are obliged, however, to protect their excess lines through 
reinsurance contracts athome. This necessity has led to nu- 
merous treaties with American companies in Cincinnati, Pitts- 
burgh, Louisville and other cities, which have proved more or 
less profitable. There are some contracts in force to-day by 
which American agency companies are protected by contracts 
with Canadian and European companies. 

But reinsurance on a larger scale has recently attracted atten- 
tion through the absorption of companies by reinsurance con- 
tracts. Out of the one hundred and fifty solvent companies 
which have gone out of business in the last eighteen years, 
about one-half of them have been reinsured in English com- 
panies, the other half by American companies. ‘The manner of 
reinsuring a company does not essentially differ from the re- 
insurance of a single risk but, of course, the two transactions 
differ in magnitude. The commission paid on a contract for 
reinsuring a company is properly larger than is paid on a single 
risk. The theory on which the reinsuring company proceeds in 
this case is that it can afford to pay liberally for a large amount 
of business with a prospective benefit from its renewals. It 
pays, in fact, for the expense of the plant borne by the retiring 
company as well as for the original commissions on the business, 
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The commissions thus paid vary according to circumstances. 
When the American Exchange Insurance Company of this city 
retired with a small and select city business a few years ago, it 
was reported to have cost the German-American fifty per cent 
for its reinsurance. When the Clinton retired the same com- 
pany took in part of its official staff, a handsome brokerage 
business in tanneries and paid the Clinton a large commission 
beside. Recently the reinsurance of the Liberty by the Home, 
and the Armstrong trio by the Lancashire, have been recorded 
as the largest transactions of the kind on record in this country ; 
and there is an opinion prevalent that the commissions paid to 
the retiring companies were not less than forty-two and one- 
half per cent. These sums seem to the uninitiated to leave no 
margin for profit, and it is only justice to the companies inter- 
ested to add that the most experienced managers, who accept 
contracts on these terms, rarely look for a profit the first year. 
They calculate on the profits from. renewals and sometimes in 
the enlargement of a local business, as in the case of several 
Newark comparies absorbed by the German-American. But it 
must not be assumed that all companies which retire are able to 
obtain such high prices as quoted in the case of the Liberty and 
the Armstrong trio. The business of the Fire Association of 
England was in the market for several weeks at thirty-three per 
cent before it was taken by the Merchants of Newark at some- 
thing less. When the Prudential of New York was ready to re- 
insure, the offer went begging from office to office at less than 
twenty-five and lastly at twenty per cent. It was finally handed 
over to the American of New York at a lower figure. 








SPECTATOR SURVEYS. 


OveER a million dollars of losses are involved in the fire at Chattanooga, 
Tenn., on December 26, and the shoe risk fire on Federal street, Boston, on 
December 27, which visited the companies at the close of the year. A visitor 
among the New York insurance offices on the morning of December 29, when 
the details of the information obtainable regarding these fires had been se- 
cured by the various managers, could not help being impressed with the phil- 
osophic countenances of those officers. The fires have been givirg the com- 
panies losses steadily all the year round, and so at the close of the year, 
‘“* What does a mi lion or two of additional losses amount to?” seemed to be 
the thought passing through some minds. Many years ago such an aggrega- 
tion of losses would have frightened insurance men at any season, to say noth- 
ing of the close of the year, when surpluses have been seriously diminished 
by the ravages of the flames, and statements must soon be made to the public. 
John Murray, vice-president of the German-American Fire, speaking of the 
steady occurrence and recurrence of large fires in these days, and the neces- 
sity of underwriters taking such losses philosophically, relying upon adequate 
premiums and the law of average to do the rest, smiled, while his mind went 
back to insurance times a quarter of a century ago when a $500,000 fire, now a 
matter of weexly and almost daily occurrence, was regarded as a calamitous 
conflagration. ‘‘I remember one day when a large fire happened in Dey 
street,” remarked he, *‘an excited stockholder, thinking that a conflagration 
was on hand which would swamp the companies, rushed down the street and 
sold his insurance stock at fifiy per cent of what it was worth and what he paid 
for it. Times change and the world is advancing.” 

* * * * 


THE proposed representation of insurance interests at the Columbian Expo- 
sition in 1893 will embrace an insurance building 75 x 125 feet, costing from 
$60,000 to $75,000. This building will be a headquarters for insurance men, 
and will contain models and exhibits of approved methods of building con- 
struction and fire extinguishing and preventive devices for private and corpo- 
ratg,buildings. The exhibitions of fireproof construction, of approved mill 
constraction, and of fire appliances, will directly interest an army of inventors 
and manufacturers, in addition to underwriters and fire experts, On the first 
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floor of the building will be quartered a salvage corps, and steam and chemi- 
cal fire engine of modern design. The company, backed by Ch cago insur- 
ance men, which has the project in charge, has been incorporated as the 
World's Insurance Building. Property and Casualty Protection Exposition 
Company, cf which Louis N. Geldert, the manager of the enterprise, is one 
of the incorporators. Mr. Geldert has resigned his position on The Standard 
ot Boston from January 1 in order to give his entire services to the under- 
taking. 
* * * * 

THERE is a curious rumor going the rounds that Geo. W. Montgomery, sec- 
retary of the defunct Exchange, was the medium through whom the Lanca- 
shire negotiation with the Armstrong trio was commenced. The story is that 
Montgomery received a handsome bonus (equal to a year’s salary of a small 
company) forthe service. This was an entirely natural proceeding arising 
from Montgomery's experience with the Lancashire in the reinsurance of the 
Exchange, but with all the wit and wisdom combined on the Cedar street end 
of the string, it is strange thata comparative outsider was let into the ring. 
The job was worth a handsome reward, but it has been generally believed 
that P. B. Armstrong got all there was in it. ; 

* * * * 

THE break in the English line came on the last day of the year, when it was 
quietly announced that a cable had been received here instructing the 
agents of the City of London to cease business, and followed later by the infor- 
mation that the company intends to withdraw from the Uni ed States. The 
company has never been what the English call a ** blooming” success. Its 
combined losses and expenses for five years prior to 1891 were over 104 per 
cent, and the belief is that the past year raised the average materially. The 
City of London was a favorite with brokers and agents in this city for its dis- 
position to write freely on various classes. Its loss means a further reduc- 
tion in the insurance facilities which will be felt. 

* . * * 

THE old year closed indeed with a big fire, the loss variously estimated 
from $1,500,000 to $2,000,000, but it fell on the Standard Oil Company, 
who are their own insurers. The regular companies can afford to laugh, but 
the losers are rich and can afford it. The incident, however, shows another 
example of the impossibility of any corporation owning a class of property, 
however widely distributed, becoming its own insurers at a profit. If the re- 
cent loss was as much as $2,000,000 we have no doubt it would have sufficed to 
have insured all the company’s property everywhere on land for ten years. Of 
course there have been and will be other losses, and by and by the Standard 
Oil Company will be a seeker of regular insurance. 

* * x * 


THE reorganized Mutual managers must have been gratified as well as as- 
tounded by the way that applications for policies were piled upon them last 
week. The amount of insurance wanted must have reached into the millions, 
and when the company began on Saturday last to bind risks the premiums 
soon ran into the thousands. There is just one lesson in this which the stock 
companies should learn, viz., that there is no dearth of insurance on the basis 
of ten per cent commission. It was amusing to see brokers all day 
Wednesday and Thursday, and again on Saturday, wending their way to the 
Mutual office with offers at ten per cent commission. The new tariff com- 
panies which pay twenty on the same risks must have been edified, 

* * * * 

BROKERS and companies, and even editors, are constantly receiving letters 
from distant points asking for the names of companies willing to accept risks 
‘*which are usually prohibited.” We presume the enquirers mean wildcat 
companies, as companies which accept the rejected addresses of their neigh- 
bors are not known here. Still it is true sometimes that risks are accepted 
here which the agents at a distance cannot write under their instructions. 
The head offices exercise more freedom in this respect than they accord to 


their agents. 
af * * e 


THERE is sonte criticism upon the ratings promulgzeted by the Tariff Asso- 
ciation on the so-called fireproof structures in this city. They are not evenly 
rated any more than are the hotels, and in the judgment of underwriters, which 
have been expressed to a SPECTATOR representative, need revision. It is in- 
tended, however, that the earliest work of the new compact manager, 
Francis W. Whiting, shall be the modification of existing rates, which are 
deemed inconsistent. 

* * * * 


THERE is beginning to be experienced a curtailment in certain lines of in- 
surance on account of the refusal of the owners to pay the increased 1ates in 
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cases where the advance is considerable. This may have beth a good and bad 
effect. It may prove a bad result in the event the percentage of insurance on 
stocks, etc., shall fall so low that in the event of a small loss the underwriters 
will have to pay nearly a total on their policies. It may prove a good one if 
from the diminished insurance the owners shall introduce additional safe- 
guards and by extra care and caution prevent fire, If the history of the past 
repeats itself, increased rates will bring reduced losses. 
* * * 


A FEW brokers who have made contracts to insure clothing and other stocks 
in the Superior Buildings on Mercer, Greene, Bleecker streets and Waverly 
place at low rates, and are primarily responsible for their contracts, are in a 
bad box. We have heard of one case where the contract calls for insurance 
at fifty-one cents, where the new tariff isone dollar and thirty cents, subject 
to fifteen per cent commission. The broker 1s in despair. 


* * * * 


H. A. RICHARDSON is on deck again with a new West Virginia company 
hailing from Charleston in that State. As Richardson spends most of his time 
in New York, it is presumed he has contracted for a lot of policies purporting 
to have been issued by his West Virginia protege, which can be had at the 
old stand, just as those of the Atlas and Society Generale of Paris policies 
were issued at liberal rates of commission and without regard to tariffs. 
Brokers are advised to be careful. 


* * - * 


Now for the statements of 1891. There are no claims of great gains, but 
admission of severe losses all along the line. 
bonds is not sufficient to help along the profit side of the account, but in spite 
of these untoward circumstances it would cause no surprise if many compa- 
nies should show a gain in net surplus. It is by analyzing the figures that the 
soreheads obtain a comforting poultice for their own wounds, and it wi!l be 


some weeks before the results are known in detail. 


The variation in stocks and 


* * + - 
THERE is a conflict of testimony whether the Lancashire people are mad or 
glad about the continuance of the Mutual in active competition for business. 
& * * * 
The United States Fire of New York denies the rumor that it is in the 
market for reinsurance. 
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MATTERS IN BOSTON. 
[FRom Our SPECIAL CORRESPONDENT. | 


The rates on fire insurance within the business limits of the city of Boston 
have been raised at last, and there is no end of comment. This, however, is 
caused, not so much by the rise as the conditions which made it necessary, 
This move was effected at a meeting of the Boston Board of Fire Under- 
writers, held on Wednesday of last week, when it was voted to increase the 
rate twenty per cent on contents and ten per cent on buildings. This in- 
cludes all the business portion of the city, and takes in all that part of the pen- 
insula from Dover and Berkley streets north to the water. The question had 
been brewing for some time, and the meeting was largely attended, the only 
query being the measure of the advance. Some urged making it, on contents, 
twenty-five per cent, but when the final vote was taken it stood fourteen for 
twenty and eleven for twenty-five per cent. The increase went into effect 
with the coming in of the new year. By the advance the reduction of ten per 
cent on stocks made four years ago is restored and an additional raise added. 
That of fifteen per cent on buildings, made at the same time, is not fully 
restored. . 

It is expected that the New England Insurance Exchange will take similar 
action on Friday next, when at a special meeting the following resolution will 
be acted upon : 

‘* That in the judgment of this committee all rates of this ‘ Exchange’ 
should be advanced twenty-five per cent, which advance should date from 
February 1, 1892, and apply to all risks in New England under the jurisdic- 
tion of this * Exchange,’ written without a ninety per cent co-insurance clause, 
private dwellings and stables connected therewith, schedule-rated risks and 
risks rated by the factory improvement committee alone excepted,” 
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This resolution has already been discussed at several meetings of the Ex- 
change, and thus far has met with the general approval of the members. 

The largest insurance transaction recorded last week was the placing by 
John C. Paige of this city of policies for the Boston and Maine and Old Col- 
ony railroads, giving them full insurance against every kind of personal injury 
for which they might be liable. It is*stated that the aggregate annual pre- 
miums to be paid by the two companies wil! be something like $250,000. 
The insurance was placed with the American Casualty Company. 

The annual meeting of the Massachusetts Mutual Life Insurance Company 
is to be held at Springfield, January 20, 

The Citizens Mutual Insurance Company has now moved ‘‘ down a flight,” 
and are occupying the handsome apartments recently vacated by Foster & 
Wise. 

The annual meeting of the American Insurance Company will be held on 
Tuesday, January 12, while that of the Eliot Insurance Company occurs one 
day earlier. 

The China Mutual’s annual meeting occurred on Monday of this week. No 
business of importance was transacted, and the old beard of officers were re- 
elected. 

The agency of the Lumbermans, for this city, is now in the hands of 
O’Brion & Russell. It was formerly held by Sawyer & Blake. 

Charles H. Wise, formerly of :he defunct firm of Foster & Wise, has opened 
a broker’s office at 35 Kilby street, this city. 

Moses R. Emerson is a candidate for the presidency of the New England 
Insurance Exchange for next year, 

Jay B. Reynolds, a shoe manufacturer at Orange, Mass., was in town a 
few days before Christmas and took out a $1000 policy for each of his em- 
ployees, on which he paid the first premium. 

The Dwelling House Fire Insurance Company is withdrawing its lines on 
farm risks and has canceled everything of this character west of Iowa. The 
managers of this company believe that this class of risks could be made profita- 
ble, but not at the present rates. 

A member of the Boston Underwriters Association has figured it out that 
during the last ten years there has been paid $23,483,701 as premiums for fire 
insurance within the city limits of Boston, and_ that during that time the losses 
have heen $12,387,111. This shows that the companies paid out fifty-two 
per cent of the premiums paid them for losses, and deducting thirty five per 
cent for expenses there is left a margin for profit of thirteen per cent. 

The year just deceased was a sad one both for the projectors of the short 
term benefit orders, and their many poor victims as well. When I say ‘*,poor” 
I am warranted in using the word for all that it may imply, and this is the 
reason: It was always the poor man, the man in unfortunate circumstances, 
who got ‘‘ pulled in.” The worldly man, with the experience he had attained 
in amassing his fortunes, was not even to be tempted with their nicely baited 
hooks and extravagant promises. If, however, Insurance Commissioner 
Merrill keeps his promises the new year will be even much hotter for them 
than the past. The Massachusetts legislature meets on January 6, and Mr. 
Merrill will be on hand with his gun luaded at both ends for the endowment 
order fiend and fraud. At the last_session of the legislature Mr. Merrill suc- 
ceeded in getting that body to forbid the organization of any new ones. That 
was a great victory and now, ‘* with a wink of the other eye,”” Commissioner 
Merrill says: ‘‘ This time see me drive the rascals out aitogether.” 
missioner, however, is very earnest in his desire to protect the certificate- 
holders and will get for them all he possibly can, One trouble which he ex- 
periences is that not infrequently they will refyse to listen to or heed his ad- 
vice. As he said to me the other day: ‘It is certainly a matter of great 
satisfaction to feel that all of my predictions are coming true, and that the 
efforts I have made are bearing an abundant harvest, but the hard part of it is 
to talk to people who have put their last dollar into these frauds and to whom 
the loss of it means poverty and distress. Some of them are, in fact, about 
crazy. Iam beseiged from morning till night with inquiries about these con- 
cerns and [ have talked some days with as many as sixty people who have 
been led to invest their little all in them. The only thing I can do is to 
advise them as to what is best to do in each personal case, that is, to sell out, 
hold on or get the appointment of a receiver.” 

Ten suits to recover $100,000 have been begun by the receiver of the de- 
funct Royal Ark against the officers of that order. The money, if recovered, 
goes to the deluded certificateholders. The present officers of the Nativnal 
Three Year Benefit Order are the last to come under a cloud. They were put 
under injunctions last week, restraining them from doing any further business, 
on petition of a number of their disappointed certificateholders who allege 
that they are dishonest and that they bought out the former officers, intending 
to plunder the order and work them for the last cent they could possibly get, 


The com- 
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The court has at last ordered the officers of the Bay State League to give the 
receiver it some time ago appointed the combination of the safe, but not till 
they had been found guilty of contempt of court did they obey the mandate, 
and even then, after weeks of controversy over the combination, when the 
safe dcor was opened, what was found within ? 
—just nothing at all. 

Now come the certificateholders in the long term orders with their com- 
plaints, and it would be nothing strange if the scandals in these were next 
aired. 

Already the supreme officers of these are making a combine and ‘‘ chipping 
in’ to enable them to get before the legislature and ask for protection. They 
will meet a most formidable foe in Commissioner Merrill. 

Down they go. Verily, if endowment orders were nine-pins and Mr. 
Merrill a bowler, what a champion he would be. 

Boston, January 2. 


As most everyone expected 


GIL. GILSON, 





PHILADELPHIA. 
[From Our Own CorRRESPONDENT. | 

A meeting of the companies doing a fire insurance business in this city will 
be held on Thursday, January 7, 1892, for the purpose of considering the ad- 
visability of putting into force the ‘* Agreement of September, 1891” (a copy 
of which appeared in a prior number of this journal). This meeting will de- 
cide whether the compact is ‘*‘to be or not to be,” and will no doubt force 
matters to a crisis. The following very strong letter on the subject, issued by 
George E. Wagner, president of the Philadelphia Fire Underwriters Asso- 
ciation, to the members of that organization fully exvlains the situation up to 
the present time : ; 

PHILADELPHIA, January 2, 1892. 

DEAR Sir.—It is a matter of the utmost importance that immediate atten- 
tion be given to the present status of the fire insurance business in this city. 
We are steadily drifting to dissolution, and unless proper steps are taken at 
once our association will soon cease to exist. 

The primary object of the association is the betterment of the business by 
the establishment of rates, rules and good practices ; this object is provided 
for in our by-laws which bind our members (companies and agents) to an ob- 
servance of the ratings and rules of the association, In carrying out our 
work we found ourselves badly handicapped, because our by-laws did not put 
any limit on brokerage and in no way enabled us to control the actions of the 
numerous insurance brokers doing business with us. Every member of the 
association was free to pay such brokerage as he pleased and to whom he 
pleased, and every broker was at hberty to make such concessions and re- 
bates to the assured as he saw proper. In practice this was found, in a large 
degree, to nullify our rates ; and to remedy the defect the compact of Novem- 
ber, 1888, was formulated. This compact established a uniform brokerage to 
be paid to persons holding certificates from the association and to no other 
person whatever, such persons being first required to sign said compact there- 
by agreeing to abide by all the rates, rules and regulations of the associa- 
tion, and to make no rebate or other concession except to persons holding 
certificates. These regulations not only protected our rates and rules, but 
also our members, because it required the same fidelity on the part of all. 
The compact of November, 1888, received the signatures of ail companies, 
agents and brokers engaged in fire insurance in this city. 

As time elapsed, it was found that the compact was in some particulars de- 
ficient and to some extent evaded, and it was deemed advisable to amend it. 
For this purpose a committee was appointed to consider its defects and sug- 
gest proper changes. This committee held many meetings, and finally made 
its report to the association. The association also had many meetings and 
full discussion on all points involved, and by a practically unanimous vote 
adopted what is known as the ‘* Agreement of September, 1891.” 

It was understood that this agreement should be sent to our members for 
their signatures and become operative when a sufficient number had signed. 
A meeting was held in the early part of last month, at which a report was 
made showing who had signed and who had not, from which it appeared that 
nearly all had signed and others had promised to do so, but in view of the fact 
that one large agency still held aloof, an adjournment took place without any 
decided action, Since the meeting I have been informed that all others but 
the one referred to have agreed to give us their signatures, 

In view of the fact that the compact of November, 1888, has been found 
defective and has been to some extent evaded, a number of our members who 
have loyally supported it felt that they were at a disadvantage compared with 
those that had not, and being desirous of an honorable release from its opera- 
tion, have availed themselves of the privilege of the thirty days’ withdrawal 
notice. This notice will expire on the roth inst., at which time the compact 
of 1888 will for practical purposes cease to exist, and if that of September, 
1891, is not put in force before that date it is highly probable that our associa- 
tion will go to pieces. This statement is based on the knowledge that many 
of our members do not care to make and be bound by rates with the knowl- 
edge that their business is at the mercy of all those that choose to pay a 
brokerage in excess of that now current, neither would it be fair or reasonable 
to ask our own members to be bound not to protect their business from the 
inroads of any broker who chooses to bid it away trom them by cffering a re- 
bate to the assured. Personally, I fully concur with those expressions of 


_ city they have secured in him the man who can do it. 
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. 
others made to me, and shall favor the dissolution of the association if the 
brokerage question is not settled. 

The agreement of September, 1891, like any agreement of its kind, is made 
up of compromises, and, in my opinion, is the best that can be secured at this 
time. It should be put into operation at once, and can be by the signature of 
the one gentleman that I have already referred to. Having secured his signa- 
ture, and thereby making our action unanimous, as it always has been in the 
past, it is proposed to further strengthen the agreement by also securing the 
signatures of the officers of all the agency companies (in addition to the signa- 
tures of their agents). Many have already signed. 

It seemed to me to be my duty to call your attention to the critical condi- 
tion of our affairs, and to ask that you give the same serious consideration in 
view of a general meeting that I will call in a few days. 

Of course, you understand that there are many other important matters in 
the compact that are not provided for in our by-laws. I have given promi- 
nence to that of brokerage and brokers because I consider thet the most im- 
portant. We now have 13y1 brokers holding our certificates that have signed 
our compact and obligated themselves to abide by our own rates and rules. 
All of these will be released and free to do as they please if our matters are 
not satisfactorily adjusted. Yours very truly, 

(Signed) GeorGE E. WAGNER, President. 


F. W. Whiting has formally accepted the management of the New York 
Board of Fire Underwriters, and will assume the responsibilities of his new 
position as soon as the affairs of his present office of assistant manager of the 
Caledonian Insurance Company of Scotland shall be turned over to his suc- 
cessor, which will be by February § or perhaps earlier. In securing Mr. 
Whiting the managers of the New York board are to be congratulated, as if it 
is at all possible to make a success of an association or compact in New York 
As to Philadelphia, 
Mr. Whiting’s many friends here view his departure from us with feelings of 
sincere regret, as aside from his business qualifications he has gained a host of 
friends through his humor, wit and general personal magnetism. All of these 
friends wish him unqualified success in his new position which he has had the 
honor to have thrust upon him. 

Special Agents W. T. King and F. P. Chrisman of the Employers Liability 
Assurance Corporation’s Middle department have severed their connection 
with that company, and are now with Jones, Hooven & Diethick of the Trav- 
elers of Hartford. W. B. R:chman, who was chief clerk in the Employers 
office, also joins the Travelers’ forces. I have it from very reliable authority 
that W. A. L, Lawton of the Boston office of the Employers Liability Com- 
pany will succeed Mr. Hooven as manager of the Middle department for the 
Corporation. 

Mahlon D. Young, a well-known insurance broker, has been appointed oil 
inspector for the city of Philadelphia by Mayor Stuart. 

The German Fire Insurance Company of Philadelphia has reinsured all of 
its term business in the National of Hartford. The perpetual business will 
remain where it is for the present, pending negotiations by a syndicate for the 
purchase of the company. Should this scheme fall through, however, the 
company will liquidate and wind np its affairs as quickly as possible. As 
president, F, O. Allen is very anxious to be relieved of all business cares, so 
that he may be able to take a much needed rest. 

The Fairmount Insurance Association of Philadelphia has made an assign- 
ment for the benefit of its creditors to Alfred W. Ott. Q. U. AKER. 

PHILADELPHIA, PA., January 4. 





CHICAGO NOTES. 
[From Our OWN CORRESPONDENT. ] 


Asa result of all that has been said and written regarding the fire hazard 
connected with the high buildings that are being erected here, the following 
resolution has been passed by the Chicago Board of Fire Underwriters: 
Resolved, That no mercantile or office building, or building to be occupied 
for manufacturing purposes in process of construction, shall be insured for a 
longer term than one year. 

With the beginning of a new year changes of every kind are inaugurated. 
One that is noted in insurance circles in the way of promotions is that of C, 
B. French, who has been duly authorized to act as assistant manager of the 
Manchester under W. W. Dudley. : 

The firm of D. 5. Munger & Co, announces a change of name, dating from 
January 1, owing to the taking in of W. H. Ebbert as a partner on that date. 
Mr. Ebbert has been the business man of the firm since the death of F. B. 
Hosmer, and this partnership is given him in recognition of his good work. 
In the future this agency will be known by the name of Munger, Ebbert & 
Co, 

Wn. S. Cunningham, who has been in the office of his father, T. S. Cun- 
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ningham, for a number of years past, ha& received the Chicago agency for 
the Reliance of Philadelphia. 

The meeting of the general agents and managers of the Central States, 
which was called on last Wednesday at the rooms of the Chicago Board of 
Underwriters to discuss ways and means, was not a success as to results, and 
when it adjourned the general feeling was that time, which at this season of 
the year is so very precious, had been thrown away. There was practically 
nothing done. After a number of speeches it was moved that the chairman 
appoint a committee to formulate a scheme to meet the exigencies for which 
the meeting had been called, which was carried, and the meeting adjourned 
after a number of gentlemen had given their ideas on the subject in question. 

It is generally conceded that, taking ’91 from start to finish, it has been the 
hottest year on record, but the managers of most of the companies claim to 
have kept on the right side of the ledger ; that is, the losses and expenses of 
management have not eaten up the entire premium receipts. Few if any of 
them, however, claim a profit when the reinsurance reserve is taken into 
account. 

F. B. Fleming, Western manager for the Fidelity Mutual Life Association, 
has been busy for the past two months increasing his agency force and open- 
ing up new territory generally. His recent appointments are as follows: For 
the State of Nebraska, Muray & Linden, general agents, with headquarters 
at Omaha ; State of Indiana, F. H. Burdick, general agent at Indian-polis ; 
Pacific coast, S. C. Bowling, general agent, at San Francisco; F. J. White- 
law and W. F. De Witt, special agents, at Chicago, As assistant Western 
manager C, E. Whittle has been appointed. 

G. E. Tarbell, general agent for Illinois tor the Equitable, has finished ’gt 
with a volume of business written never before equaled by any company in 
this State. Out of the $230,000,000 the Equitable shows in new business the 

agency of Mr. Tarbell is credited with $14,000,000, of which over $8,000 000 
was written in Chicago. The Equitable is the first company to report on its 
business, but an enthusiastic representative here is willing to wager a new suit, 
with hat to match, that no one else comes within several million of the same 


result. BusH. 


CHICAGO, January 4. 





MACON, GA. 
[From Our OWN CORRESPONDENT. } 


It seems to be a settled fact that municipalities must load insurance compa- 
nies as heavily as possible with taxes, looking upon them more as robbers of 
the peop’e instead of the people being their beneficiaries. I say beneficiaries, 
because the people of Macon especially have during the past years borne this 
relation to fire insurance companies. A» attempt to impose a tax of $1250 
on the Macon Fire was made by the city here, 1% on her capital, be- 
sides the 1% on receipts and a $40 license. This would be a pretty 
good dose for any one company. I learn from Secretary Wilson that after 
consulting the attorneys for both the city and his company they have found 
that the capital stock of the company cannot lawfully be taxed in any sich 
manner no more than can a municipality tax the capital stock of a foreign 
corporation. 

Another victory for the stock companies was in the securing of the line of 
$126,900 on the Manchester mill here through the Underwriters Protection 
and Improvement Bureau. This was first placed in stock companies, after- 
wards gobbled by the mutuals, but yesterday the entire line was written by 
local agents representing the syndicate companies. 

Charlton & Dawson have added to their firm by admitting Tohn Coates, and 
the firm name is Charlton, Dawson & Coates. The Glens Falls has been 
transferred to them from F. M. Oliver's office. 

Ed A. Horne, brother of and headman in office of Henry Horne has re- 
turned from the North, where he has spent several months for his health, 
which was very much impaired. 

We seem to have quite a boom in the shape of new agencies just now. The 
latest is Legare Walker, from Henry Horne’s office, who expects to associate 
with him B. A. Wise, who at present is proprietor of a gentlemen’s furnishing 
establishment. So far I have not heard of their having secured any compa- 
nies. ; 

Duncan & Carnes have dissolved by the withdrawal of Charles Carnes, 
who, as I have already noted, has formed a copartnership with E. Pringle 
Willingham. They report a good start for their companies. Duncan & 
Carnes are succeeded by George W. Duncan & Co. 

General Agent N. R. Winship of the Equitable Life was evidently in his 
glory yesterday from the fact that the amount of business promised or guar- 
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anteed his company in this territory for 1891 had been exceeded. Mr. Win- 
ship is nothing unless a hustler. 

I wonder that life underwriters in this section do not form an association 
of some kind among themselves. We have here in Macon alone some five of 
six general agencies. Atlanta has as many or perhaps more, and I should 
think that an organization after the pattern of those existing in Northern and 
other States wou!d be of benefit in many ways to both companies and agents. 

The pyrotechnic indulgences usual during Christmas and the days follow- 
ing have been passed without any occurrences interesting to fire companies, 
though accident companies will be called upon to pay for a good lot of the 
fun. Junius. 
MACON, GA., January 2. 











CASUALTY INSURANCE. 


— The premium incomeof the American Casualty for 1891 was in the neigh- 
borhood of $2 000,000. 

—After all the fine work of the Boston plate glass agents it is too bad that 
the compact cannot be restored in Massachusetts. 

—The year 1891 was a good one for accident insurance, and it is expected 
that the forthcoming statements will be very encouraging. 

—The Employers Liability Assurance Corporation will insure against the 
liability of machine companies for damage caused by defective machinery. 

— Twenty-six boiler explosions were reported during the month of October, 
which caused the death of thirty persons and severely injured thirty eight 
others, 

—The Supreme Court of Massachusetts recently decided that when tres- 
pissers on r:i'roads are killed through the gross and waaton negligence of the 
engineer the railroad is liable for damages. 

—E. W. Pyle, general azent of the Preferred Mutual at Detroit, has met 
with signal success. He assumed that position on January 1, 1891, and has 
quadrupled his company’s business during his first year. Mr. Pyle also rep- 
resents the Michigan Mutual Life with much success. 

—The American Casualty Company last year carried the Indianapolis street 
railway companies’ risks against liability for accidents for a premium of 
$10,coo. The insurance has just been renewed, but on account of the alleged 
excessive use of electricity the rate has been increased to $20,000 for 1892 

—M. H. Garson, general agent of the United States Mutual Accident at 
Cleveland, O., is doing a very satisfactory business. Since taking hold a year 
ago, he has increased the business in the Forest city considerably. He bids 
for the highest grade of business to be had, and is more than ordinarily suc- 
cessful in obtaining the same. 

—Secretary Atwood of the Preferred Mutual is the proud and happy posses- 
sor of a remarkably handsome oak desk which was pre-ented to him day before 
Christmas by a number of his agents. In order to make the gift a complete 
one a handsome chair and sterling silver desk furnishings were included so that 
Mr. Atwood is now equipped in the best possible manner for office work. 


—Duriag the month of September the inspectors of the Hartford Steam 
Boiler Inspection and Insurance Company made 5726 inspection trips, visited 
10,891 b>ilers, inspected 5177 both internally and externally, and subjected 
603 to hydrostatic pressure. The whole number of defects reported reached 
8890, «f which 822 were considered dangerous ; thirty-three boilers were re- 
garded unsafe for further use. 

—John M. Crane of the American Casualty is back from his European trip 
looking as though the rough weather he experienced on the ‘‘ briny deep” 
thoroughly agreed with him. He is no longer connected with the individ- 
ual accident dep:rtment of the ‘* Big Injin” Company, but is acting as a 
general superintendent, putting in his spare time working at new schemes of 
insurance, which will soon be ripe for the public. 

—The following companies are members of the International Association of 
Accident Underwriters, recently organized: American Accident Company. 
Louisville; American Masonic Accident Association, Minneapolis ; Columbian 
Accident Company, Chicago ; Mutual Accident Association of the Northwest, 
Chicago ; Metropolitan Accident Association, Chicago; Manufacturers Ac- 
cident Indemnity Company, Geneva, N. Y.; Merchants Casualty Insurance 
Association, Watertown, N. Y.; New England Mutual Accident Associ- 
ation, Boston; North American Accident Association, Chicago; Na- 
tional Accident Association, Indianapolis; National Accident Society, 
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New York; Preferred Mutual Accident Association, New York; Pre- 
ferred Masonic Mutual Accident Association, Detroit ; Provident. Fund So- 
ciety, New York ; Odd Fellows Fraternal Accident Association of America, 
Westfield, Mass.; Railway Officials and Employers Accident Association, 


Indianapolis ; Traders and Travelers Accident Company, New York. 


—Fred N,. Gaston has been appointed assistant manager of the American 
Employers Liability Company. Considering the fact that this company has 
been in existence but a littie over a year it has made quite a reputation for 
itself, and John Macrae, the able manager of the company, is deserving of 
great credit for the high standing he has given the company in the face of 
obstacles and discouragements that might have disheartened many. 


—lIn our report of the meeting of the accident associations at Niagara Falls 
two weeks since we stated that communications of the chairman of the 
legislative committee of the National Association were read. We should 
have said the chairman of the executive committee, who is also treasurer of 
the legislative committee. We make this explanation in justice to the Hon. 
Henry J. Reinmund, who is chairman of the legislative committee. 


—The following contribution to THE SPECTATOR is from the pen of R. 
Pitcher Woodward, the secretary of the Mercantile Mutua] Accident of New 
York city: 

To the outside world very little is known of the extraordinary and often 
amusing correspondence which engages the time and attention of an accident 
insurance company’s secretary. Policyholders, as a class, are a skeptical race, 
and rarely, if ever, can see *‘ any reason” for one-half the conditions em. 
bodied in an accident insurance policy, while they offer every reason in the 
world for the existence of those self-same conditions, It must be borne in 
mind that no branch of insurance, perhaps, is more manifestly imposed upon 
and open to fraud than the accident branch, and most of the conditions of an 
accident policy are put there for the sole purpose of protecting the company 
when actual fraud is attempted. It has been proven and cases have been fre- 
quently cited where policyholders have wilfully parted with a left arm or a leg 
for the purpose of realizing a few thousand dollars for the support of a starv- 
ing self and family ; but when we recollect that the daily press is forever 
citing cases of suicide as a result of ‘* hard luck,” is it not more reasonable to 
suppose a man will part with a limb in preference to his life? The cases 
where recovery from accidental injuries are unnecessarily prolonged, for the pur- 
pose of obtaining indemnity from accident insurance companies, in preference 
to daily work, are too numerous to mention. Again it is often the case that 
an accident insurance company is compelled to notify a mother or brother of 
a policyho!der that she or he has no claim, as the deceased had allowed his 
policy to lapse by reason of his failing to pay his last premium. Of course, 
this always takes the claimant by surprise, and, naturally enough, inflicts upon 
her or him a grievous disappointment. Perhaps the payment of a $4 quar- 
terly premium would have prolonged the insurance to the time of the accident 
to the policyholder, and so provided his family with a comfortable livelihood 
during the remainder of their existence. But this is the serious side of the 
subject. There is another and an amusing side. Let us see: 

A policyholder way down in ‘‘ Old Kentuck” informs me that he has car- 
ried his accident policy for two years, and in all that time has not had an acci- 
dent happen to him, He therefore concludes he will not pay any more pre- 
miums. A little later, he has occasion to write that he, the moment before, 
unexpectedly assumed a very perilous position by close proximity to a mule’s 
hoofs, and, in fact, so closely was he hemmed in on both sides of his head by 
the vicious animal’s ** electric notion,” that he distinctly heard the concussion 
of the air. He forthwith hurries to his house and mails a check to the com- 
pany to reinstate his policy ; but, as the mail is too slow to ease his mind and 
protect his body, he wires the company *‘ premium is mailed. Reinstate policy 
at once.” He was a wise man to profit by experience, but his conduct appears 
very contradictory. In all probabilities, the next time that mule kicks and 
this man can dodge quick enough he will dodge right in range of one of the 
beast’s hoofs. 

Some people say they seldom go out of doors and never travel, and are, 
therefore, not liable to accidental injuries. Yet a policyholder writes that 
‘he went to bed safe and sound last night, and this morning awoke stone 
deaf and suffering intense pain in his left ear.” A warm water deluge to that 
delicate receptacle brings to daylight the inanimate corpse of a centipede, 
which, Dago-fashion, had very innocently crawled into the warm enclosure 
for a good night's rest, but, becoming hungry before morning, began to feast 
on his surroundings. This man’s ear drum was so disordered as to render him 
completely unfit for his business duties for two weeks. He received his in- 


demnity from the company promptly and in full ; and, as he slept in a night- 
cap he came ‘‘ within one ” of fulfilling a prophesy he had once made. ‘* that 
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he would never receive indemnity from an accident company unless injured 
in a bandbox.” Another member of the company undertakes to unload a hay 
wagon and sticks a pitchfork in his own foot. His conscientiousness is so 
phenomenal that it is hard to cope with. He writes, saying that he fears he 
has no claim, as the injury was self-inflicted. I informed him that he was 
fully insured, as the injury was not wilful nor premeditated, hence, he got his 
money. Another class of men misinterpret the meaning of accident insur- 
ance, and claim for pain and inconvenience merely, instead of loss of time 
and incapacity, and even present bills for injury to trade or wearing apparel, 
on account of some accident, which, fortunately, failed to maim them. I re- 
member one case where a policyholder got his heel fast in the railroad track, 
and,in his anxiety toevade the cow-catcher of an approaching express, wrenched 
off the heel of his shoe, and presented the bill of fifty cents to the company 
for reheeling. Of course, the company had to inform him that checks were 
not drawn for such small amounts, and that the fifty cents would be applied 
to the credit of his next premium. Rather hard on the claimant. But the 
payment of this fifty cents perhaps retained him as a policyholder, in which 
case, *‘rather hard on the company.” I once had a claim presented for in- 
demnity on account of a mosquito-bite, the policyholder ciaiming that if we 
doubted that the injury was not inflicted by ‘* force,” we had better come down 
in his quarter (Jersey) and get acquainted with ‘‘ their” mosquitos, As the 
amount of the claim would just about cover the railroad fare for a round trip 
ticket, and my time was valuable, I recommended the payment of the 
claim. 
AN INDUSTRIAL ACCIDENT PoLicy. 


—The Manufacturers Accident Indemnity Company of Geneva, N Y., has 
issued a new policy which benefits both employer and employee. It insures 
the employee against loss of time or life by accidental injuries ; it insures the 
employer against all claims for damages on account of accidents of employees. 
There is no membership fee, but the premiums are paid weekly, beginning 
with the issue of the policy, and arrangements are made with the employer to . 
make the collections. Twenty-five per cent of the premium is to be paid by 
the employer and the remainder by the employee. The company has so 
drawn the rates that the cost will be less than the regular Employers Liability 
policy. A fair compensation is of course allowed the employer for collecting 
the premiums, so that he secures protection for himself and his workmen at a 
comparatively slight expenditure of time and money. It is expected that this 
kind of insurance will become extremely popular with employees, as they 
will feel that because their employer is interested in it it is all right, and the 
too common feeling of suspicion against insurance companies prevalent among 
the working classes will be removed. The company hopes, too, that this plan 
will have a tendency to lessen strikes, as it brings the employer into closer re- 
lations with the employee, for the employee fee)s that the employer is paying 
in part for the protection he receives, and will be his protector when the day 
of accident arrives and a claim is to be made out. Agents of the Manufac- 
turers will find that this policy opens up a new field to them, and one which, 
if diligently cultivated, will bring ripe returns. 





NEWS OF THE WEEK. 


Insurance Against Military Service. 


WE lately saw the figures of the Deutsche Militardienst Versicherungs-Anstalt 
of Hanover—a company which insures against military service. At the end 
of 1890 it had no less than 132,557 policies on its books, insuring 153,104,359 
marks, or about £6,124,174. The insuran-e is not to provide the means to 
buy a substitute (for substitutes are not allowed in the German army), but to 
entitle the member to the full amount of the policy when he has to join the 
army. The money is then of service to the member himself, or to those de- 
pendent upon him. Those policyholders who are declared unfit for military 
service forfeit their policies and the premiums they have paid. About 50 per 
cent of the conscripts called up each year are declared by the medical exam- 
iners to be unfit for military duty. 

There are nine other insurance organizations of the same class with 27,623 
policies in force, insuring 30,796,947 marks, or about 41,231,877. Our 
friend, Dr. E.Warzberger, the well-known statistician of Dresden, has kindly 
given us some of the above information. 

Many of the men declared as unfit for military duty would, no doubt, be 
assurable lives, but the ratio of 50 per cent above named strikes us as being 
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ningham, for a number of years past, haS received the Chicago agency for 
the Reliance of Philadelphia. 

The meeting of the general agents and managers of the Central States, 
which was called on last Wednesday at the rooms of the Chicago Board of 
Underwriters to discuss ways and means, was not a success as to results, and 
when it adjourned the general feeling was that time, which at this season of 
the year is so very precious, had been thrown away. There was practically 
nothing done. After a number of speeches it was moved that the chairman 
appoint a committee to formulate a scheme to meet the exigencies for which 
the meeting had been called, which was carried, and the meeting adjourned 
after a number of gentlemen had given their ideas on the subject in question, 

It is generally conceded that, taking ‘91 from start to finish, it has been the 
hottest year on record, but the managers of most of the companies claim to 
have kept on the right side of the ledger ; that is, the losses and expenses of 
management have not eaten up the entire premium receipts. Few if any of 
them, however, claim a profit when the reinsurance reserve is taken into 
account. 

F. B. Fleming, Western manager for the Fidelity Mutual Life Association, 
has been busy for the past two months increasing his agency force and open- 
ing up new territory generally. His recent appointments are as follows: For 
the State of Nebraska, Muray & Linden, general agents, with headquarters 
at Omaha; State of Indiana, F. H. Burdick, general agent at Indianapolis ; 
Pacific coast, S. C. Bowling, general agent, at San Francisco; F. J. White- 
law and W. F. De Witt, special agents, at Chicago. As assistant Western 
manager C, E, Whittle has been appointed. 

G. E. Tarbell, general agent for Illinois tor the Equitable, has finished ’gt 
with a volume of business written never before equaled by any company in 
this State. Out of the $230,000,000 the Equitable shows in new business the 

agency of Mr. Tarbell is credited with $14,000 000, of which over $8,000 000 
was written in Chicago. The Equitable is the first company to report on its 
business, but an enthusiastic representative here is willing to wager a new suit, 
with hat to match, that no one else comes within several million of the same 
result, BusH. 

CuIcaGo, January 4. 





MACON, GA. 
[From Our Own CorRESPONDENT. ] 


It seems to be a settled fact that municipalities must load insurance compa- 
nies as heavily as possible with taxes, looking upon them more as robbers of 
the peop'e instead of the people being their beneficiaries. I say beneficiaries, 
because the people of Macon especially have during the past years borne this 
relation to fire insurance companies. A» attempt to impose a tax of $1250 
on the Macon Fire was made by the city here, 114 on her capital, be- 
sides the 1% on receipts and a $40 license. This would be a pretty 
good dose for any one company. I learn from Secretary Wilson that after 
consulting the attorneys for both the city and his company they have found 
that the capital stock of the company cannot lawfully be taxed in any sich 
manner no more than can a municipality tax the capital stock of a foreign 
corporation, 

Another victory for the stock companies was in the securing of the line of 
$126,900 on the Manchester mill here through the Underwriters Protection 
and Improvement Bureau. This was first placed in stock companies, after- 
wards gobbled by the mutuals, but yesterday the entire line was written by 
local agents representing the syndicate companies. 

Charlton & Dawson have added to their firm by admitting Tohn Coates, and 
the firm name is Charlton, Dawson & Coates. The Glens Falls has been 
transferred to them from F. M. Oliver's office, 

Ed A. Horne, brother of and headman in office of Henry Horne has 1e- 
turned from the North, where he has spent several months for his health, 
which was very much impaired. 

We seem to have quite a boom in the shape of new agencies just now. The 
latest is Legare Walker, from Henry Horne’s office, who expects to associate 
with him B. A, Wise, who at present is proprietor of a gentlemen’s furnishing 
establishment. So far I have not heard of their having secured any compa- 
nies. : 

Duncan & Carnes have dissolved by the withdrawal of Charles Carnes, 
who, as I have already noted, has formed a copartnership with E. Pringle 
Willingham. They report a good start for their companies. Duncan & 
Carnes are succeeded by George W. Duncan & Co. 

General Agent N. R. Winship of the Equitable Life was evidently in his 
glory yesterday from the fact that the amount of business promised or guar- 
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anteed his company in this territory for 1891 had been exceeded. Mr. Win- 
ship is nothing unless a hustler, 

I wonder that life underwriters in this section do not form an association 
of some kind among themselves. We have here in Macon alone some five of 
six general agencies. Atlanta has as many or perhaps more, and I should 
think that an organization after the pattern of those existing in Northern and 
Other States wou!d be of benefit in many ways to both companies and agents. 

The pyrotechnic indulgences usual during Christmas and the days follow- 
ing have been passed without any occurrences interesting to fire companies, 
though accident companies will be called upon to pay for a good lot of the 
fun. Junius. 
Macon, GA., January 2. 








CASUALTY INSURANCE. 


— The premium income of the American Casualty for 1891 was in the neigh- 
borhood of $2 000,000. 

—After all the fine work of the Boston plate glass agents it is too bad that 
the compact cannot be restored in Massachusetts. 

—The year 1891 was a good one for accident insurance, and it is expected 
that the forthcoming statements will be very encouraging. 

—The Employers Liability Assurance Corporation will insure against the 
liability of machine companies for damage caused by defective machinery. 

— Twenty-six boiler explosions were reported during the month of October, 
which caused the death of thirty persons and severely injured thirty eight 
others, 

—The Supreme Court of Massachusetts recently decided that when tres- 
pissers on rvi'roads are killed through the gross and wanton negligence of the 
engineer the railroad is liable for damages. 

—E. W. Pyle, general azent of the Preferred Mutual at Detroit, has met 
with signal success. He assumed that position on January 1, 1891, and has 
quadrupled his company’s business during his first year.’ Mr. Pyle also rep- 
resents the Michigan Mutual Life with much success, 

—The American Casualty Company last year carried the Indianapolis street 
railway companies’ risks against liability for accidents for a premium of 
$10,000. The insurance has just been renewed, but on account of the alleged 
excessive use of electricity the rate has been increased to $20,000 for 18g2 

—M. H. Garson, general agent of the United States Mutual Accident at 
Cleveland, O., is doing a very satisfactory business. Since taking hold a year 
ago, he has increased the business in the Forest city considerably. He bids 
for the highest grade of business to be had, and is more than ordinarily suc- 
cessful in obtaining the same: 

—Secretary Atwood of the Preferred Mutual is the proud and happy posses- 
sor of a remarkably handsome oak desk which was pre-ented to him day before 
Christmas by a number of his agents. In order to make the gift a complete 
one a handsome chair and sterling silver desk furnishings were included so that 
Mr. Atwood is now equipped in the best possible manner for office work. 

—Duriag the month of September the inspectors of the Hartford Steam 
Boiler Inspection and Insurance Company made 5726 inspection trips, visited 
10,891 boilers, inspected 5177 both internally and externally, and subjected 
603 to hydrostatic pressure. The whole number of defects reported reached 
8890, «f which 822 were considered dangerous ; thirty-three boilers were re- 
garded unsafe for further use. 

—John M. Crane of the American Casualty is back from his European trip 
looking as though the rough weather he experienced on the ‘‘ briny deep” 
thoroughly agreed with him. He is no longer connected with the individ- 
ual accident dep: rtment of the ‘* Big Injin” Company, but is acting as a 
general superintendent, putting in his spare time working at new schemes of 
insurance, which will soon be ripe for the public. 

—The following companies are members of the International Association of 
Accident Underwriters, recently organized: American Accident Company. 
Louisville; American Masonic Accident Association, Minneapolis ; Columbian 
Accident Company, Chicago ; Mutual Agcident Association of the Northwest, 
Chicago ; Metropolitan Accident Association, Chicago ; Manufacturers Ac- 
cident Indemnity Company, Geneva, N. Y.; Merchants Casualty Insurance 
Association, Watertown, N. Y.; New England Mutual Accident Associ- 
ation, Boston; North American Accident Association, Chicago; Na- 
tional Accident Association, Indianapolis; National Accident Society, 
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New York; Preferred Mutual Accident Association, New York; Pre- 
ferred Masonic Mutual Accident Association, Detroit ; Provident Fund So- 
ciety, New York ; Odd Fellows Fraternal Accident Association of America, 
Westfield, Mass.; Railway Officials and Employers Accident Association, 
Indianapolis ; Traders and Travelers Accident Company, New York, 

—Fred N. Gaston has been appointed assistant manager of the American 
Employers Liability Company. Considering the fact that this company has 
been in existence but a littie over a year it has made quite a reputation for 
itself, and John Macrae, the able manager of the company, is deserving of 
great credit for the high standing he has given the company in the face of 
obstacles and discouragements that might have disheartened many. 


—lIn our report of the meeting of the accident associations at Niagara Falls 
two weeks since we stated that communications of the chairman of the 
legislative committee of the National Association were read. We should 
have said the chairman of the executive committee, who is also treasurer of 
the legislative committee. We make this explanation in justice to the Hon. 
Henry J. Reinmund, who is chairman of the legislative committee. 


—The following contribution to THE SpEcTATOR is from the pen of R. 
Pitcher Woodward, the secretary of the Mercantile Mutual Accident of New 
York city: 

To the outside world very little is known of the extraordinary and often 
amusing correspondence which engages the time and attention of an accident 
insurance company’s secretary. Policyholders, as a class, are a skeptical race, 
and rarely, if ever, can see *‘ any reason” for one-half the conditions em. 
bodied in an accident insurance policy, while they offer every reason in the 
world for the existence of those self-same conditions, It must be borne in 
mind that no branch of insurance, perhaps, is more manifestly imposed upon 
and open to fraud than the accident branch, and most of the conditions of an 
accident policy are put there for the sole purpose of protecting the company 
when actual fraud is attempted. It has been proven and cases have been fre- 
quently cited where policyholders have wilfully parted with a left arm or a leg 
for the purpose of realizing a few thousand dollars for the support of a starv- 
ing self and family; but when we recollect that the daily press is forever 
citing cases of suicide as a result of ‘* hard luck,” is it not more reasonable to 
suppose a man will part with a limb in preference to his life? The cases 
where recovery from accidental injuries are unnecessarily prolonged, for the pur- 
pose of obtaining indemnity from accident insurance companies, in preference 
to daily work, are too numerous to mention. Again it is often the case that 
an accident insurance company is compelled to notify a mother or brother of 
a policyho'der that she or he has no claim, as the deceased had allowed his 
policy to lapse by reason of his failing to pay his last premium. Of course, 
this always takes the claimant by surprise, and, naturally enough, inflicts upon 
her or him a grievous disappointment. Perhaps the payment of a $4 quar- 
terly premium would have prolonged the insurance to the time of the accident 
to the policyholder, and so provided his family with a comfortable livelihood 
during the remainder of their existence. But this is the serious side of the 
subject. There is another and an amusing side. Let us see : 

A policyholder way down in ‘‘ Old Kentuck” informs me that he has car- 
ried his accident policy for two years, and in all that time has not had an acci- 
dent happen to him, Hetherefore concludes he will not pay any more pre- 
miums. A little later, he has occasion to write that he, the moment before, 
unexpectedly assumed a very perilous position by close proximity to a mule’s 
hoofs, and, in fact, so closely was he hemmed in on both sides of his head by 
the vicious animal's ** electric notion,” that he distinctly heard the concussion 
of the air. He forthwith hurries to his house and mails a check to the com- 
pany to reinstate his policy ; but, as the mail is too slow to ease his mind and 
protect his body, he wires the company *‘ premium is mailed. Reinstate policy 
at once.”” He was a wise man to profit by experience, but his conduct appears 
very contradictory. In all probabilities, the next time that mule kicks and 
this man can dodge quick enough he will dodge right in range of one of the 
beast’s hoofs. 

Some people say they seldom go out of doors and never travel, and are, 
therefore, not liable to accidental injuries. Yet a policyholder writes that 
‘“*he went to bed safe and sound last night, and this morning awoke stone 
deaf and suffering intense pain in his left ear.” A warm water deluge to that 
delicate receptacle brings to daylight the inanimate corpse of a centipede, 
which, Dago-fashion, had very innocently crawled into the warm enclosure 
for a good night's rest, but, becoming hungry before morning, began to feast 
on his surroundings. This man’s ear drum was so disordered as to render him 
completely unfit for his business duties for two weeks. He received his in- 


demnity from the company promptly and in full; and, as he slept in a night- 
cap he came ‘‘ within one” of fulfilling a prophesy he had once made. ‘* that 
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he would never receive indemnity from an accident company unless injured 
in a bandbox.” Another member of the company undertakes to unload a hay 
wagon and sticks a pitchfork in his own foot, 
phenomenal that it is hard to cope with. He writes, saying that he fears he 
has no claim, as the injury was self-inflicted. I informed him that he was 
fully insured, as the injury was not wilful nor premeditated, hence, he got his 
money. Another class of men misinterpret the meaning of accident insur- 
ance, and claim for pain and inconvenience merely, instead of loss of time 
and incapacity, and even present bills for injury to trade or wearing apparel, 
on account of some accident, which, fortunately, failed to maim them. I re- 
member one case where a policyholder got his heel fast in the railroad track, 
and,in his anxiety toevade the cow-catcher of an approaching express, wrenched 
off the heel of his shoe, and presented the bill of fifty cents to the company 
for reheeling. Of course, the company had to inform him that checks were 
not drawn for such small amounts, and that the fifty cents would be applied 
to the credit of his next premium. Kather hard on the claimant. But the 
payment of this fifty cents perhaps retained him as a policyholder, in which 
case, ‘‘rather hard on the company.” I once had a claim presented for in- 
demnity on account of a mosquito-bite, the policyholder ciaiming that if we 
doubted that the injury was not inflicted by ‘* force,” we had better come down 
in his quarter (Jersey) and get acquainted with ‘‘ their” mosquitos, As the 
amount of the claim would just about cover the railroad fare for a round trip 
ticket, and my time was valuable, I recommended the payment of the 
claim. 


His conscientiousness is so 


AN INDUSTRIAL ACCIDENT PoLicy. 


—The Manufacturers Accident Indemnity Company of Geneva, N Y., has 
issued a new policy which benefits both employer and employee. It insures 
the employee against loss of time or life by accidental injuries ; it insures the 
employer against all claims for damages on accouat of accidents of employees. 
There is no membership fee, but the premiums are paid weekly, beginning 
with the issue of the policy, and arrangements are made with the employer to . 
make the collections. Twenty-five per cent of the premium is to be paid by 
the employer and the remainder by the employee. The company has so 
drawn the rates that the cost will be less than the regular Employers Liability 
policy. A fair compensation is of course allowed the employer for collecting 
the premiums, so that he secures protection for himself and his workmen at a 
comparatively slight expenditure of time and money. It is expected that this 
kind of insurance will become extremely popular with employees, as they 
will feel that because their employer is interested in it it is all right, and the 
too common feeling of suspicion against insurance companies prevalent among 
the working classes will be removed. The company hopes, too, that this plan 
will have a tendency to lessen strikes, as it brings the employer into closer re- 
lations with the employee, for the employee feels that the employer is paying 
in part for the protection he receives, and will be his protector when the day 
of accident arrives and a claim is to be made out. Agents of the Manufac- 
turers will find that this policy opens up a new field to them, and one which, 
if diligently cultivated, will bring ripe returns. 





NEWS OF THE WEEK. 





Insurance Against Military Service. 


WE lately saw the figures of the Deutsche Militardienst Versicherungs-Anstalt 
of Hanover—a company which insures against military service. At the end 
of 180 it had no less than 132,557 policies on its books, insuring 153,104,359 
marks, or about 46,124,174. The insuran-e is not to provide the means to 
buy a substitute (for substitutes are not allowed in the German army), but to 
entitle the member to the full amount of the policy when he has to join the 
army. The money is then of service to the member himself, or to those de- 
pendent upon him. Those policyholders who are declared unfit for military 
service forfeit their policies and the premiums they have paid. About 50 per 
cent of the conscripts called up each year are declared by the medical exam- 
iners to be unfit for military duty. 

There are nine other insurance organizations of the same class with 27,623 
policies in force, insuring 30,796,947 marks, or about £1,231,877. Our 
friend, Dr. E.Warzberger, the well-known statistician of Dresden, has kindly 
given us some of the above information. 

Many of the men declared as unfit for military duty would, no doubt, be 
assurable lives, but the ratio of 50 per cent above named strikes us as being 
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ery high. What a dreadful prospect that the other 50 per cent—the flower 
of the land-—may any month, through the declaration of war, be called up to 
be injured or slaughtered. —/nsurance Post. 





Contract Indemnity Company of America. 

In a former issue of THE SPECTATOR we made reference to the organiza 
tion of the abo¥e-named company, Jately incorporated under the laws of the 
State of New Jersey. Since that time the company has been fully organized, 
and is now ready for business, as will appear from our advertising columns, in 
which the company solicits correspondence with live, active, responsible busi- 
ness men from all over the United States, with a view of establishing general 
agencies, The uniqueness and originality of the business of this company 
entitles it to more than passing mention, and the merits of the plan or system 
the company operates are sufficient to warrant the assertion that the com- 
pany will havea large and remunerative business 

The business of the company is transacted under certain copyrights ob- 
tained by the company which cover the field in which the company operates. 

In a pamphlet issued by the company for general distribu ion, of which we 
have one at hand, the business is fully explained, and it makes interesting 
reading. 

The business of the company is ‘‘ to guarantee the discharge of any express 
liability in the event of death or disability by accident of any one specified 
person, whether the liability is incurred by virtue of any employment, con- 
tract of purchase, sale, mortgage, lease or Joan, and whether incurred by a 
person or persons, firm, association or corporation.”” The field of operation 
is vast, the company guaranteeing any contract engagement, particularly con- 
tracts requiring partial or regular monthly or weekly payments. In this isin- 
cluded the guaranteeing of rents, payment of mortgages on real or personal 
property or the payment for purchases on the installment plan, whether land 
or chattels. Our space will not permit us to give further details of the oper- 
ations of the company, but the exceptional strength ot the board of directors, 


_ comprising mostly New Jersey and New York men, and the efficiency of its 


officers, commend the company to the confidence of the public, and_ predict 
for it a successful career. 

The board of directors consists of the following well-known gentlemen : 
John M. Gwinnell, ex-treasurer American Legion of Honor and presi- 
dent of the Franklin Savings Bank, Newark, N. J.; Albert O. Headley of Wm. 
O. Headley & Son, New York; Ex- Judge John Franklin Fort, counselo: at law, 
Newark ; Chas. A. Lighthipe, treasurer United States Industrial Insurance 
Company, Newark ; Leon D. Adler, general manager, Newark ; Christopher 
Richardson, saw manufacturer; John D. Harrison, president Security Savings 
Bank, Newark; Aaron Carter, Jr., Carter, Sloan & Co., jewelers, New 
York ; John P. Contrell,- cashier Clark Thread Company, New Jersey and 
Scotland ; Edward Spaeth, treasurer Security Savings Bank, Newark ; Joseph 
Loewenberg, general manager, Newark ; George R. Howe, Carter, Sloan & 
Co., Newark ; H. C. H. Herold, M. D., Newark; A. J. Clark, tax receiver, 
Newark ; Harry Meyer, diamond merchant, New York; S. S. Battin, vice- 
president Manufacturers National Bank, Newark ; Edward Kautmann, Davis 
& Kaufmann, counselors at law, New York ; J. W. Plume, cashier Manufac- 
turers National Bank, Newark ; Julius Robertson of L. S. Robertson & Son, 
leather dealers, New York ; W. Campbell Clark, Clark’s O. N. T. Thread 
Company, Newark and Scotland; R. C. Jenkinson, R. C. Jenkinson & Co., 
Newark. : 

Its officers are as follows : John M. Gwinnell, President ; Albert O. Head- 
ley, vice-president : John D. Harrison, treasurer; John P. Contrell, secre- 
tary ; John Franklin Fort, counsel; Leon D. Adler and Joseph Loewenberg, 
general managers. 





‘‘A Handbook of Life and Accident Insurance on the Assessment 
Plan, 1891.” 


This is a volume of 350 pages entirely occupied with a historical collection 
of figures and method ot operation of the Assessment Insurance Companies of 
the United States. For eight shillings British money, an immense amount of 
information can be obtained by any English insurance man who desires to be 
posted up on the workings of those extraordinary institutions known as the 
Assessment Insurance Companies of the United States. The magnitude of 
the operations of these institutions may be gauged by the fact that from the 
volume before us we gather the particulars of 145 associations, the business of 
which as presented in a tabular form by this handbook, would appear to rep- 
resent in the total claims paid some truly remarkable amounts. It is stated 
here that the Knights of Honor have paid since 1873 no less than £6,500,- 
900 sterling, the Royal Arcanum has paid £3,000,000 sterling, the Mutual 
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Reserve Fund Life Association £2,000,000 sterling, the North Western Ma- 
sonic Aid Association has paid over £1,500,000 sterling ; passing the Knights 
who have paid over £1,000,000 sterling in death losses only, away down the 
scale we finish up with the Temperance Benevolent Association of Detroit, 
which has paid the modest sum of £12,000 since its foundation in 1884. The 
compilers of this volume have, as we think, very justifiably hesitated as to 
presenting any totals of the business ; this mostly by reason of the imperfect 
information supplied. But as we cannot ignore the operations of these Asso- 
ciations, however much we may disbelieve in their stability, we commend the 
volume before us to the attention of our readers. It is published by THE 
SPECTATOR Company of New York.— 7he Review (London), 





Mutual Fire Insurance.* 


WHEN so many stock fire insurance companies with Jarge capital and accumula- 
tions of assets, charging supposedly sufficient rates, carry on business fora series 
of years oftentimes at a loss, how can it be reasonably expected that mutuals 
can provide safe insurance in return for very much smaller cash payments with 
virtually no cash assets upon which to fall back? Experience proves that it is 
almost an impossibility to collect a moderate assessment upon premium notes, 
given, as they usually are, upon the assumption that the calls upon them, if 
any are made, will be very light. Wow much harder, then, to collect the 
heavy assessments made necessary by the large losses of the past year, for in- 
stance, at a time when indemnity is most needed because the loss is greatest ! 
Use the great Chicago fire as a case in point. What proportion of the losses 
paid by the stock companies after that conflagration would have been paid 
had the policies been issued by mutual companies ? 

All goes '‘ merry as a marriage bell”’ when there are no losses to be paid, 
and the insured continues his policy m fancied security, But an awakening 
comes when a series of losses is incurred—assessments accumulate and remain 
unpaid—the expected indemnity proves a creature of the imagination, and the 
cold cash is not forthcoming to heal the wounds caused by fire. 

Appended hereto will be found a list of forty-seven mutual companies and 
associations which have withdrawn from business during the past year, either 
volugtarily or involuntarily. It will be noticed that one-half of them failed, 
while a good portion of the remainder did not indemnify their policyholders in 
any way for the cancellation of their policies. f 

There are a few, we admit, which *‘ took time by the forelock ” and made 
honorable retirements, but most of these would, in all probability, have been 
forced to the wall eventually had they continued in business. In addition to 
the companies named in the list, there are others (the names of some of which 
will be found in Commissioner Luper’s letter, given below) which are on the 
verge of bankraptcy, and whose policies, distributed broadcast over the 
country, are not worth the paper they are written on. . 

Exceptions must be made in the cases of the New England factory mutuals 
and of certain others in various States which do business only on the all-cash 
plan, or provide some other plan for rendering the business safe. But these 
exceptions only serve to prove the rule, their conservative methods differing 
very widely from the methods of the average mutual fire insurance company, 
whose chief business is the absorption of such cash as comes to its maw, 

Most of the associations mentioned in the following lett r from Commis- 
sioner Luper of Pennsylvania to Attorney-General Hensel have not yet been 
officially acted upon, though a few have been placed in receivers’ hands, It 
is likely, however, that a similar fate awaits the remainder. 

While many of the weakest of this sort of companies have been weeded 
out, it is only a question of time when the others will die. New ones will 
constantly spring up to take their places, and for a time will thrive, but they 
are of a mushroom growth and are not permanent institutions. 

It is a question of supply and demand; as long as victims can be found 
men will use these organizations to enrich themselves at their expense. 

In conclusion, we repeat that it is not our purpose to disparage the effi- 
ciency of such of the mutuals as corfine themselves to legitimate local busi- 
ness, many of which are honestly and successfully managed. But the compa- 
panies referred to in Insurance Commissioner Luper's letter are a fair sample 
of the average mutual soliciting surplus insurance business and attempting to 
compete with the stock companies. 

Insurance Commissioner Luper of Pennsylvania addressed the followizg 
communication to Attorney-General Hensel : 

I submit herewith the reports of official egaminations made by this depart 
ment of the Aurora Fire Insurance Company of Harrisburg, the Alliance 
Mutual Fire Insurance Company of Reading, the Capital City Mutual Fire 
Insurance Company of Harrisburg, the Dauntless Mutual Fire Insurance 


Company of Philadelphia, the Dauphin Mutual Fire Insurance Company of 
Dauphin, the Fairmount Insurance Association of Philadelphia, the Farmers 
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and Mechanics Mutual Fire Insurance Company of Millersburg, the Mer- 
chants Mutual Fire Insurance Company of Altoona, the National Mutual Fire 
Insurance Company of Harrisburg, the New Hanover Mutual Fire Insurance 
Company of New Hanover, the Peoples Mutual Fire Insurance Company of 
Harrisburg. the Quaker City Mutual Fire Insurance Company of Philadel- 
phia, the Steelton Mutual Fire Insurance Company of Steelton, and the Sus- 
quehanna Mutual Fire Insurance Company of Harrisburg. 

All of these companies, except the Aurora, the Fairmount, the Farmers 
and Mechanics, and the Susquehanna, were incorporated under the act of Ist 
May, 1876, ‘‘to make insurance upon the mutual principle-against fire on all 
kinds of buildings, etc.” 

The Aurora Fire Insurance Company was incorporated in 1873, but 
amended its charter on the 28th day of January, 1890, and accepted the pro- 
visions of the act of 1st May. 1876. Its amended charter expressly provides, 
in section 2, that ‘tthe business of this corporation shall be conducted upon 
the mutual plan exclusively.” Notwithstanding this provision of its charter, 
I find that of the $408,073 of insurance in force only $133,968 is on the mu- 
tual plan. ‘ 

The assets of the Alliance, you will observe, are only $1055, while its lia- 
bilities amount to $5,842.19. This seems to be one of a combination of com- 
panies managed by one Mr. A. T. Cross of Philadelphia. More than one- 
half of its business is on the all-cash plan, with no security for its policy- 
holders. It appears from the examination that Mr. Cross issues the policies, 
passes upon the losses, and in various other ways performs the duties naturally 
belonging to the executive officers of the company. 

‘The examination of the Dauntless was made by Mr. George Tompkins, an 
expert accountant of Philadelphia. His report shows the company to be 
technically insolvent. Mr. Cross, the manager of the Alliance, is the trea- 
surer of this company. No cash account of this company could be found 
prior to August 1, 1889, and no ledger account prior to January 1, 1891. 

The Fairmount was incorporated by the courts in 1875. Ot its $26,418.60 
of assets, $24,924.97 are in the hands of agents, and practically unavailable 
for the payment of losses. Two-thirds of its business is done in other States, 
and about one-third on the all-cash plan. While this company may have the 
right, under its charter, to make insurance upon the all-cash plan, yet, if that 
be true, then it must be charged, in compliance with the act of 4th April, 
1873, with the entire amount of its unearned premium as a liability, which 
would render the company hopelessly insolvent. 

The New Hanover has practically but $200 with which to mect a present 
liability of more than $15,000. It claims as an asset some $12,000, assess- 
ments in the course of collection, which at best is subject to a very large dis- 
count for costs of collection and other causes. Its principal office, as set forth 
in its charter, is located at New Hanover Square, Montgomery county, but, 
without authority of law it has been removed to a cigar store at the corner of 
Twenty-seventh and Diamond streets, Philadelphia. 

The Quaker City, of which Mr, Cross, who is the manager of the Alliance 
and treasurer of the Dauntless, is the secretary, has been doing business on 
both the mutual and all cash plans, The examiner reports that the books are 
kept in such a loose manner that it is hard to make anything out of them. 
The company has no bank account. Its funds are deposited to the credit of 
Mr. Cross’s private account, and are subject to his exclusive control. 

The examination of the Farmers and Mechanics was a difficult task. The 
president of the company, Mr. U. D. Ferree, was found at Millersburg. He 
claimed that the office of the company is at 503 Pennsylvania Mutual building, 
Philadelphia, and that Mr. H. H. Mansfield is the secretary of the company. 
He did not know whether the company has a board of directors or not, how 
or by whom Mr. Mansfield was elected secretary, but was very sure that Mr. 
Mansfield elected him president. The president also claims that he never 
signed a policy, and if any are in existence with his name attached they are 
forgeries. Mr. Manstield. the secretary, alleges that the company has a board 
of eleven or thirteen directors, but could only name Clark, Snowden and 
Sherwood of Chicago, Ill., and Mr. Ferree, the president, and himself. Mr. 
Mansfield was not present when he was elected secretary, but admits having 
been elected by somebody at some time. The policies, he says, were signed 
in blank by Mr. Ferree and himself, and were issued by J. M. Walsh & Co. 
of Philadelphia, and }. H. Clark & Co. of Chicago, Ill. The risks were writ- 
ten in several] States, principally in the West. Mr. Mansfield admits unpaid 
losses amounting to from $3000 to $5000, but knows of no assets with which 
to pay them. Norecords of any kind could be found. Certain it is, how- 
ever, that this company has been doing an extensive business throughout this 
country, as complaints to this department from its swindled patrons are of 
almost daily occurrence. 

The Susquehanna has a liability charge amounting to $24,260.58, and al- 
leged assets of $44,243.64. Of its assets only $82.93 is available for the im- 
mediate payment of losses. Nearly the entire amount of its assets is premiums 
and assessments in the course of collection. A little more than one-third of 
its business is on the all-cash plan. The operations of this company have been 
more within the law than those of the others, but the complaints of its policy- 
holders are of frequent occurrence, and the allegations made of its misdoings 
of the most aggravating character. : 

The Capital City, the Dauphin, the National, the Steelton, the Merchants 
and the Peoples are all insolvent. The Peoples have levied an assessment 
amounting, in some cases, as high as fifteen per cent of the face of the policy, 
and it isadmitted by the officers of the company that the amount of this assess- 
ment exceeds the needs of the company, but that it is their intention to refund 
to the policyholders such portion as is not required. Complaint is also made 
that offers have been made to some of the policyholders to setile for a much 
less amount than has been levied against their policies, provided immediate 
cash payment is made. 


These companies are all mutual. The sixteenth section of the act of 4th 


April, 1873, seems to exempt them from the wholesome operations of that act, 


THE SPECTATOR. 9 


If this be true, the Insurance Commissioner is powerless He only calls your 
attention to these matters in the hope that you, as the law officer of the Com- 
monwealth, may be able to devise some plan by which the people of this and 
other States may be protected from the ravages of a set of concerns whose 
operations, under the name of insurance, have been and are a disgrace to the 
fair name of our State. Respectfully submitted, 
Geo. B. LUPER, 
Insurance Commissioner. 


List OF MUTUAL FIRE INSURANCE COMPANIES RETIRED IN 1891. 





Name and Location of Method of Name and Location of Method of 
Company. Retirement Company. Retirement. 
A'liance, Readi g, Pa....... Receiver. | Merchants, Altoona ........ Failed. 
Associated Mfrs , Moline, I\|. Retired. Merchants, Cincinnati....... Reinsured, 
Capital, Topeka, Kan....... Receiver. | Mer. and Mfrs., Clinton, la. .Reinsured. 
Capital City, Harrisburg, Pa. Receiver. | Mill Owners, Boston........ Reinsured. 
Citizens, Waterlo», Ia....... Failed. Milwaukee, Milwaukee...... Failed. 
Commercial (Marine), N.Y..Reinsured.| Minn. Fire Ass'n, Minn...... Reinsured. 
Commonweaith, Decatur, Ill. Receiver. | Miss.Val. Mfrs., Rock Island. Reinsured, 
Consolidated, Chicago .-.... Receiver. | Mound City, St. Louis...... Reinsured, 
Cranbury, Cranbury, N. J... Retired, Mutual, Cincinnati.......... Receiver. 
Dauphin, Dauphin, Pa......Failed. Mut. Artisans, Muscatine... . Receiver 
Druggists, Philadelphia...... Retired. Mutual Fire, New York...... Reinsu ed 
Duluth, Duluth.............. Failed. in Lancashire ; resumed business. 
Dunbario», Dunbarton,N. H.Retired. Mut. Guarantee, Clinton, Ia. Failed. 
Fa rmount, Philadelphia..... Assigned. | Mutual Union, Moline, Ill.. Retired. 
farmers and Mech., Millers- National, Akron............. Failed. 
WN ow cik dv ck wane ene eae Failed. National, Harrisburg........ Failed. 
Home Mutual, Genesee Co. Northwestern, Rock Island. .. Remsured. 
NS aoe 4 9: sare eeiok oul anole Retired Ohio Mfrs., Columbus. ...... Receiver. 
Hudson River F. & M., J C.Receiver. | Phoenix, Concord, N. H..... Reinsured. 
are Failed. | Pine Tree, Winona..... .... Reinsured, 
Illinois Mtrs., Rockford...... Fai ed. Saunemix, Livingston Co. Il, Retired. 
Indiana Farmers, Elwood....Closed up | State, Hyde Park, Iil........ Retired. 
Manufacturers, Akron, O.... Failed. Western Mfrs., Chicago. .... Reinsured. 
Manufacturers, Batavia, Il .. Failed. Wisconsin, Milwaukee. ...... Failed. 
Manufacturers, Grand Rapids. Failed. Woodworkers, Winona...... Reinsured, 


Manufacturers, Louisville... . Failed. 





Statistics that are Valuable. 


Tue New York correspondent of The Louisville Herald thus writes to his 
paper regarding THE SPECTATOR’S recently printed table showing the lack of 
profit in fire underwriting during the past ten years : 


I note in a prominent insurance journal an attempt to belittle and discour- 
age statistical articles on the results of underwriting, claiming that the 
tables recently published in THE SPECTATOR are not complete, but are mis- 
leading. At the same time, this prominent journal makes the almost foolish 
assertion that reinsurance reserve is hardly a proper liability, and further ar- 
gues that, while it may be considered a lability by the law, a company may 
yo on increasing its reserve and reducing its surplus thereby, to nothing orto 
an impairment, and yet may be in good condition—claiming that the reserve 
will more than reinsure its business, and citing the Liberty Insurance Com- 
pany as an example. It seems very strange to me that an insurance organ 
should lose sight of one fact, viz.: The lability of a company to its policy 
holders, When a company can not pay back to each and every policyholder 
the pro rata of the premium received, it certainly is in a very bad way. This 
amount should constitute reinsurance reserve. The fact that some one com- 
pany might reinsure another company for one-half of its reinsurance reserve, 
is no criterion of solvency. The writer knows two companies that no leading 
company would reinsure for their entire reserve premium, These companies, 
to quit, must cancel every risk fro rata, the only proper reinsurance reserve, 
aud they haven’t got it. These examples might be cited to off-set the Liberty 
example. 

The ten year table of results of underwriting, as published in THE Srecta- 
TOR, in the main is vitally correct, and a conclusive proof, almost, of its cor- 
rectness as to losses and gains of insurance companies, is the appalling fact 
that one hundred and eighty-seven stock fire insurance companies have rein- 
sured or failed in nine years and ten months. ‘Three of these companies had 
a combined capital of nearly $4,000,000, If the business of fire underwriting 
had been profitable in the past decade, is it reasonable to suppose that more 
agency companies would quit business in ten years than are in existence to- 
day? A pertinent fact, worthy of very careful note by the companies that are 
living. 

Combined statistics are an actual necessity to fire insurance, For goodness 
sake, let's get at the full results of fire underwriting. The chance feature 
largely enters into the business and, if it can be overcome by complications, 
or if it can be reduced by statistics, let’s have them. As to bills receivable, 
as noted in an article of Ihe New York Underwriter, it strikes me very forci- 
bly, that all proper allowances are made by a company when it makes its an- 
nual report to its department, and that ‘*premiums received” contain all items 
for risks carried each year. 

Let statistics like THE SpecraTorR tables be multiplied and we will have 
better results. Let them be covered and kept back and we will have unprec- 
edented failures. Had THe SPECTATOR taken a period of twenty years, 
viz.: 1871 to 18y1, the result would have shown that ninety-nine per cent of 
all agency companies would have made a net loss for the period. Give us 
statistics, and give us plenty of them, in order that we may be able to ascer- 
tain how long a company must run to make a profit, or how long it may run 
to make a failure, 
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MERE MENTION. 


—A farmers mutual is being organized at Liberty, Neb. 

—Nashville, Tenn., begins the year with a $500,000 blaze. 

—The Home Mutual Fire of Genesee County, Mich., has retired. 

—John A. O'Reilly, a Syracuse insurance agent, died last Saturday, 

—Stockbridge, Mich., is excited over a case of graveyard insurance, 

—The Peoples of Manchester, N. H., has withdrawn from Vermont. 

—Charles Tachan of Louisvile, Ky., a well-known fire insurance agent, is 
dead. 

—The Falls City of Louisville will reduce its capital from $250,000 to 
$200,000. 

—The Eagle of New York and the London Assurance have pulled out of 
Kentucky. 

—The Buffalo German has withdrawn from the Buffalo Association of Fire 
Underwriters. 

—F. E. Sharp succeeds to the insurance business of Olcott & Drake at 
Corning, N. Y. 

—The Hamburg-Bremen has at last withdrawn its deposit with the Ohio 
Insurance Department. 

—N. W. Farley of Boston, who died last week, was a director of the Pru- 
dential Fire of that city. 

—Joseph F. Hovey, of the Boston insurance firm of Hovey & Fenno, dicd 
suddenly on Monday last. 

— The Berkshire Health and Accident Association of Boston has removed 
its offices to Westfield, Mass. 

—C, B. French will henceforth bear the title of Assistant United States 
Manager of the Manchester Fire. 

—lIt has been decided to reduce the capital stock of the Syndicate of Minne- 
apolis from $250 000 to $200,000. 

—The outstanding policies of the German of Philadelphia have been rein- 
sured in the National of Hartford. 

—™M. B. Torbett, of the firm of Torbett & McCandless, is a candidate for 
water commissioner at Atlanta, Ga. 

—Morgan, Ainsworth & Carroll have taken over the agency business of C. 
O. Root & Co, at Binghamton, N. Y. 

—The Peoples of Pittsburgh will decrease its capital to $100,000, and con- 
fine its business to Pittsburgh and vicinity. 

—The Capital of Concord has entered Massachusetts. H. E, Darling of 
Boston has received the agency of the company. 

—It is proposed to organize a life underwriters’ association in Mississippi at 
a meeting to be held at Jackson on the Ist prox. 

—Edward J. Tracy succeeds Frank J. Pons, deceased, as State treasurer of 
Florida, having supervision of insurance matters. 

—The German-American of New York has withdrawn from Vermont, and 
ordered all policies on property in that S.ate canceled. 

—An assessment of ten per cent on the premium notes held by the Mercer 
County Mutual of Flemington, N. J., has been levied. 

—J. George Stauffer is now general adjuster for the Niagara of New York 
for the State of Illinois, with headquarters at Decatur. 

—The Fairmount Mutual of Philadelphia has at last succumbed to the in- 
evitable and assigned to Alfred W. Ott of Philadelphia. 

—The Federal Life Association of Davenport, Ia., and the Iowa Masons 
Benevolent Society of Oskaloosa, have entered Wisconsin. 

—The Meriden of Meriden, Conn., has reinsured in the Royal of Liver- 
pool. Its premiums in 1890 amounted to about $142,000, 

—The loss occasioned by the $500,000 fire at Constable Hook, N. J., falls 
on the Standard Oil Company, which did its own insuring. 

—A new company called the Merrimac Life Insurance Company of Man- 
chester, N. H., has been incorporated. Its capital is $100,000. 

—J. Quincy Haas, secretary of the St. Paul German, has formed a partner- 
ship with Wm. A. Lindeke to conduct a fire insurance business. 

—-The statement is made that of the $10,00) nominal capital of the new 
Lumbermens of Berkley Springs, W. Va., only $10co is paid up. 

—Ex-Chief O’Connor of the New Orleans Volunteer Fire Department re- 
ports the fire losses at New Orleans for the year ending December 15, 1891, 
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at $300,315, involving $1,657,790 of insurance. Of the losses $65,000 were 
not covered by insurance. 

—The efforts of the officers of the North Pacific of Tacoma to take that 
company out of the receiver’s hands have thus far been unsuccessful. 

—Wnm. B. Ruggles, who was Deputy Superintendent of Insurance of New 
York State under Superintendent Maxwell, died at Albany last Monday. 

— The Jefferson Farmers of East Jefferson, Me., has received its charter. 
A. D. Kennedy is president and S$. T. Jackson is secretary and treasurer, 


—The North American Life of Toronto has issued a leather-bound engage- 
ment and memorandum book which makes a good advertisement for the com- 
pany. 

—Charles W. Holden of Boston sends out a neat daily memorandum calen- 
dar for 1892, which gives the number of days past and to come on any day in 
the year, 

—Chicago fire losses in 1891 were more than fifty per cent larger in 1891 
than in 1890, being $3 157,348 in the former year, as against $2,092,071 in 
the latter. 

—The Marine of St. Louis has reinsured in the Manchester Fire and will 
retire from business. This gives the Manchester an additional premium 
income of about $60,0_0. 

—A controlling interest in the Royal Canadian of Montreal has been se- 
cured by the Alliance of London. The premium income of the former com- 
pany last year exceeded $540,000. 

—The directors of the Citizens of Cincinnati favor assessing the stockhold- 
ers thirty-five per cent and continuing in business. The annual meeting of 
the stockhoiders occurs next month. 

—M. J. Burns, general adjuster for John C, Paige’s companies, has resigned 
and accepted the position as inspector for the Colorado, Wyoming and New 
Mexico Inspection Bureau at Denver. 

—C, S. Durfee of Providence, R. I., issues two useful calendars for next 
year ; one illustrated by a photograph of his office and its surroundings, and 
the other by a cut of the return of the Mayflower. . 

—Clarence L. Wilson is wanted in Andrew county, Mo, for swindling 
farmers by pretending to represent the Home Fire of New York, securing 
their premiums, and then failing to deliver the policies. 


— Major F. E. Marsh has retired from the firm of Ludlow & Marsh, who for 
seven years have been managers of the Provident Savings Life at Indian- 
7: ° . . . 
apolis. Mr. Marsh, for the first time since 1868, is not under contract. 


—It was announced in THE SPECTATOR two weeks ago that the Ger- 
inan of Freeport had withdrawn from Texas. Secretary Trembor now in- 
forms us that our informant was mistaken, and we hasten to correct the 
error. 

—The recent election of directors of the New Orleans Insurance Company 
resulted as follows: Jules Tuyes, Ed J. Bobet, Jules Andrieu, H. Gally, J. 
W. Hinks, H. Larousssini, Henry Denis, E. J. Demarest, J. P. N. Baquie, 
Gus. Pitot, L. Soards, H. L. Taylor. 

—John C, Paige has notified the agents of the City of London Fire that that 
company has ceased writing new business in the United States, but that 
risks now in force will be carried to expiration, licenses being duly obtained 
from the various States in which such risks are located, 

—Directors were e'ected by the New Orleans Insurance Association as fol- 
lows: Hy. Tremoulet, E. W. Huntington, A, D. Lanaux, Daniel Wendling, 
J. B. Vinet, J. P. Zatarain, Charles T. Carter, F. E. Bernard, O. A. 
Schneidau, A M. De avallade, Felix Laplante, P. Lanaux. 


—The National Life of Hartford, Conn., wrote in 1891 over $3,000,000 of 
new business, and now has in force about $5,750,000, The losses paid dur- 
ing the year amounted to $58,000, General Manager Fletcher thinks the out- 
look promising for 1892 and expects to show large increases wherever the 
company does business. 

—We have received a copy of the handsomely illustrated prospectus for 
1892 issued by The Detroit Free Press. ‘The achievements of this famous 
paper in the past have been great, but if its promises for the future are to be 
fulfilled—and there certainly is no reasom to expect the contrary—The De- 
troit Free Press will in 1892 be, as its publishers confidently claim, the most 
entertaining and instructive paper published, giving additional pleasure to its 
thousands of old subscribers and fresh enjoyment to the many thousand new 
ones that its merits deserve. Its list of contributors for 1892 includes many 
of the most famous names in American literary and public life, and most of 
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the articles to be published are of unusual importance and interest, presenting 
a splendid array of valuable features in addition to the inimitable work done 
by its own staff of bright and famous writers. The publishers of The Free 
Press will mail copies of the paper and prospectus to all applicants. 


—The new stringent law of vital statistics of Switzerland requires the physi- 
cian to swear to the cause of death, and since then death from alcoholism 
forms a large item, During the first half year of 18q1 alcoholism is given as 
the cause of 235 deaths, the person having passed the 2oth year. 


—Dr. O. S. Chapman of Minneapolis, who has devoted much time to solv- 
ing the question of insuring impaired lives, has sent us a pamphlet entitled 
‘* Variable Premium or Percentage Dividend Plan of Life Insurance,” being 
an explanation of a plan he has evolved and copyrighted under which im- 
paired lives may be insured. 


—The American Bank and Insurance Guarantee Company of Newark will 
hereafter be known as the Canadian and European Export Credit System Com- 
pany. It has been licensed by the United States Credit System Company of 
the same city to transact the business of guaranteeing merchants in Canada 
against excess losses arising from bad debts, also Canadian and European mer- 
chants from excess losses arising from bad debts in their export trade in the 
United States. 


—A correspondent suggests that the members of the Board of Education of 
St. Paul and Minneapolis may incur personal liability for damages by fire to 
the school property, provided they do not keep it covered by insurance. It 
seems as though due diligence is not exercised in the care of the public prop- 
erty unless it is kept insured, and we venture the assertion that very few, if 
any, of these same gentlemen would care to carry their own insurance on their 
individual property, 


—At the annual election for trustees of the Penn Mutual Life, the follow- 
ing gentlemen were elected for three years: James O. Pease, John H. Watt, 
William M. Runk, Henry S. Eckert of Reading, Pa.; R. Allison Milier of 
Huntingdon, Pa.; Noah A. Plympton, of Boston, Mass.; Frank Markoe of 
Baltimore, Md.; Lincoln K. Passmore, Joseph Bosler, The Penn Mutual 
wrote $25,600,000 of new business in 1891, an. increase of $5,000,000 over 
1890, and its death losses were less in 1891 than in the previous year. 


—Annual statements of fire insurance companies issued thus far for the year 
1891 show results as follows: Hartford, assets $6,743,047, surplus $2,552,- 
340; Phoenix of Hartford, assets $5,676,387, surplus $1,334,461 ; Connec- 
ticut of Iartford, assets $2,632 228, surplus $555,089 ; Aitna of Hartford, 
assets $10,659,139, surplus $3,702,019 ; Orient of Hartford, assets $2,078,- 
469, surplus $1,155,377; Traders of Chicago, assets $1 568,820, surplus 
$529,.06 ; National of Hartford, assets $2,876,904, surplus $577,725. 


—Elections.—Farragut, New York, January 11; Liberty, New York, Jan- 
uary 12; Continental, New York, January 11 ; Phoenix, Hartford, Jaanury 
13; Massachusetts Mutual Fire Boston, January 12; Eliot, Boston, January 
11 ;.Prescott, Boston, January 14; Travelers, Hartford, January 13; La- 
fayette, New Orleans, January 11 ; Home, New Orleans, January 4 ; Hiber- 
nia, New Orleans, January 4; Alliance, N. Y., January 20; Fire Associa- 
tion, Philadelphia, January 8; Union, Philadelphia, January 12; Insurance 
Company of North America, Philadelphia, January 12 ; Spring Garcen, Phil- 
adelphia, January 11; Lumbermens, Philadelphia, January 11 ; German, 
Philadelphia, January 11. 


—Calendars.—The Continental of New York presents a first-rate office 
calendar. Its dates are very clear.—S. S. North of Unadilla, N. Y., adver- 
tises his agency by means of two useful calendars, one of which is illustrated.— 
Several different calendars of artistic design and brilliant coloring are used by 
the Life Insurance Company of Virginia in familiarizing the public with its 
title. —Brooks, Manning & Co. of Cleveland, O., adorn their calendar with a 
conglomerate photograph, reproducing pictures of all sorts and conditions of 
babies.—A tasty calendar is gotten out by the American Employers Liability 
of Jersey City. —Alonzo Elliott & Co. of Manchester, N. H , present an il- 
lustrated almanac containing much interesting information.—The calendar of 
the Greenwich is in four sections, each illustrated by a beautiful girl symbol- 
izing one of the seasons. 


—Dividends.—A five per cent semi-annual dividend has been declared by 
the Niagara Fire.—The New York Bowery has declared a three per cent semi- 
annual dividend.—A dividend of five per cent has been declared by the 
Boston Marine. —The New Hampshire of Manchester has declared its regular 
four per cent semi-annual dividend.—The Hanover’s eightieth dividend, a 
semi-annual of five per cent, has been declared.—A semi-annual dividend of 
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six per cent is being paid by the Sun Life of Canada.—Other dividends are as 
follows : Connecticut, Hartford, 4 per cent; Hartford Fire, ro per cent and 4 
per cent extra; National, Hartford, 5 per cent; Orient, 3 per cent; Hart- 
ford Steam Boiler, 5 per cent; 42tna, Hartford, 5 per cent; Phoenix Fire, 
Hartford, 3}% per cent ; Pacific, New York, 5 per cent ; Globe, New York, 
4 per cent; Commonwealth, New York, 3 per cent; United States, New 
York, 5 per cent. 


AUTOMATIC SPRINKLER NOTES. 


—A Walworth sprinkler checked a fire ia the J. W. Tuft’s plant of the American 
Soda Fountain Company in Boston. 


—A fire in the Warren Springer building, Chicago, was extinguished by the 
prompt action of eleven Grinnell sprinklers. 


—A beanzine explosion caused a fire in the premises of Gies & Co., at Buffalo, which 
was extinguished by New Haven dry pipe sprinklers. 


—E. B. Dawson of Cleveland, O., has taken the field as Ohio State agent of the 
Providence Steam and Gas Pipe Conpany. He was formerly connected with the 
‘* Automatic Fire Alarm and Extinguishing Company.” 


—‘‘ The Hill Automatic Sprinkler Misrepresentations Corrected "’ is the heading 
of a circular sent out by the Hill Automatic Sprinkler Company, which denies a 
report that the indents in the solder joints of the Hill sprinkler prevents the rupture 
of the joint. It goes on to state that when these indents were first applied, it was 
done by hand tools, but those indented in this manner were recalled before they 
were placed in use, and that none of those since indented by machinery have ever 
failed to operate in a satisfactory manner because of the indent. 


—The suit to recover payment on a sprink'er equipment, brought by the Provident 
Steam and Gas Pipe Company against the United States Sugar Refinery of Wau- 
kegan, Ill., was decided in favor of the plaintiff by Judge Gresham a few days 
since. The Grinnell sprinkler people are, by the decision, awarded pereaes in full 
and interest since the rendering the first statement of the account. In the evidence 
presented by the defense the fact for the first time was brought out that a fire had 
occurred in the refinery and had been extinguished by the sprinkler system. 


—In view of the large, the very liberal al‘owance made by fire insurance compa- 
nies in case factories are provided with automatic sprinklers, there seems to be a 
need for some periodic inspection of these devices. Not only is it desirable to see 
that they are kept in good working order, but that they are provided in sufficient 
numbers to do the work assigned them thoroughly. We are disposed to think that 
the companies have gone a little too far in their rebate allowance for buildings pro- 
vided with sprinklers. The chances of their failing to operate on a sudden emer- 
gency have, we fear, not been adequately weigh There is a grave danger too 
that once these sprinklers have been supplied, that there will follow a serious low- 
ering of other precautions against fires. That is the invariable result of adopting 
mechanical substitutes for human care and intelligence. Human nature is prone 
to laziness, to shirking responsibility, to unloading whatever brings or needs 
anxiety and care, upon somebody's or something's back. While then the sprinklers 
are an exceedingly valuab'e auxiliary, they may be neutralized in usefulness by un- 
due reliance upon their ability to extinguish fires of themselves, automatically, lead- 
ing to careless neglect of other precautions. Asa case in point, we know of a certain 
chemical fire extinguisher being provided in a suite of offices, and because it was 
there, the visits of a watchman who made his round; of the block, taking charge of 
each office for asmall fee were discontinued. A fire broke out, and before help 
came, the extinguisher was inaccessible. There is alo a danger that premises 
having special dangers, dangers that have kept insurance at bay, as too risky, may 
be accepted when provided with these sprinklers. The question as to whether the 
really are a complete set off to other risks is, at times, not fully inquired into, an 
fully weighed. ‘The risk too of the water being cut oft when a fire occurs, or the 
pressure so reduced as to render them useless, needs careful attention. Were a 
fire to occur and serious damage done, owing to sprinklers failing to do their work, 
they would be generally discredited, and what, under proper conditions is a most 
valuable device, woulg fall into disrepute. Both their manufacturers and users, 
and insurance companies, are interested in seeing the «prinklers kept in order, pro- 
vided in sufficient quantities, and not so much relied upon as to generate neglect of 
other protection.—Canadian Fournal of Commerce. 

The pith of the matter lies in the last sent nce. 


Peri -dical inspection wou'd do 
much toward reducing the dangers referred to, 


AGENCY APPOINTMENTS. 
—Edmund Bersch, agent for the St. Paul German, at St. Louis, Mo. 
—Alexander Y Stewart, agent for the Home of New York at Ca thage, N. Y. 
—Phelps & McGowan, agents for the Greenwich of New York at Oswego, N. Y. 


—Ladd Bros, & Co , agents for the New Jersey Plate Glass, at Springfield, 
Mass. 


—Jobn B. Slaughter, general agent for the General American Departme :t of the 
Lancashire, at St. Louis. 


—Cyrus Woodbury, special agent for the Queen of New York for Indiana, head- 
quarters at Indianapolis. 


—W. S. Cunningham, agent for the Reliance of Philadelphia, at Chicago, vice 
T. S. Cunningham, resigned. 


—Chas. B. Funston, Columbus, O., special agent for the Security ot New 
H ven tor Ohio, Kentucky and West Virginia. 


—Agents for the Commerce of Albany have been appointed as follows: Zelotes 
Wood, Columbus, O.; Daniel D. Mertain, Quincy, Ill; A. M. Granger & Co., 
Grand Rapids, Mich. 


—Appointments of the Equitable Life in Texas: A. A. Green, Jr., Fort Worth, 
manager No:thw stern Department; C. E Percy, Dallas, manager Northwestern 
Department ; Robert Gribble, Austin, manager Central Department ; L, M. Waters 
& Bro., Galveston, managers Gulf Department. 
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New York State Companies. 
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Net Last LaTEest SALE 
$3 300k ——— oF STOCK. 
a g Capital Value of ECLARED, 

NAME OF COMPANY.| > 7 Paik Uh Stock eae 
ae P- |Per $100 Pri 
ao Jan. 1 wong 

faa Date. (|PerCt.| Date. (Per 
1891 : 
bier Cent). 

Agricultural:........--.-- $100 | $500,000 | $170.84 | Jan., 'or OO of 200 

SE viveciswodwnnasines 7 250,000 144.03 ai., gr 4 Mar.18,’91/ 100 

COR niece necegn 1000 200,000 | 124.20 |*Jan., ‘or S Wl gcenawas 65 

American......--..-...-- 400,000 | 201.63 |* July ‘cr a ee ees 140 

Broadway -......--..---- 200,000 | 207.58 |*Aug., or 5 avokeee 135 

Buffalo German ----.-.--.-..- 100 200,000 | 544.90 |*Feb., ’or a, eee ee 2 325 

CS eS rere 300,000 | 198.52 |*July ‘or Sag! ee me! 10 

Commerce -..------------ 200,000 | 136.57 +M: ay, ’91 a Cees 122 

Commonwealth ---- ------ 100 500,000 | 113.25 | Jan., ’92 3 capaci 04 

Continental. .-..---------- 100 | 1,00>,000 | 262.06 '* July "91 7 wecee.. | 215% 

ae 300,000 | 332.62 |*Apr., ‘G1  e,| Uae 220 

Empire City...- -------- 100 200,000 | 135-88 |*July "or 3 DEE 85 

Farragut ....--------.--- ‘ 200,000 | 153.54 |*July, ‘or ea) ere 108 

Fidelty cal Casualty §- ..| Too 250,000 | 131-44 |* July, ’or 8 |Apr. 2,’90 225 

German-American - ------ 100 1,000,000 329.37 |*July,’gt an eee 275 

Germania. -.--.---------- 1,000,000 | 187.92 * July, ’or we ree 173 

Glens Falls - ...---------- 200,000 | 629.38 |* July, ’or 5 aS 420 

AS CE ae 200,000 | 140.34 |* Jan., '92 4 ve 75 

Greenwich. ---.-..-------- 200,000 | 205.91 July, ‘gt 5 Mar.a, ot} 181 

Hamilton_.--..---------- 150,000 | 136.09 |* july, ’or a. ee 753% 

OIE isi atan wows ee 1,000,000 | 154.63 |“Jan.. g2 Rey SERS 128 

Home .--..-2-5--0-4+05- 109 | 3,000,000 | 149.82 |*Jan.,’9r | 5 | LLL. 2... 145% 

Kings County ---.-------- 150,000 | 214.42 |* July, ’ A ge eee 160 

eee 150,000 | 114.14 i*Jan., *gn | 4 | -------- 70 

| 

Lloyds Plate Glass a... - 100 100,000 | 253.06 |*Jan.,’or | 4 | LL... 213 

Manuf’rs and Builders ..-| 100 200,000 | 141.76 |tJuly,” "gt 2 100 

Metropolitan Plate Glassa| 100 100,000 | 2205 |*Jan., ’or | 8 |Jan.20,’90} 225 

Pe 200,000 | 209.78 |* July, ot os ore 146 

National. ...........-..-- 200,000 | 122.12 sau A 2 i ee 67 

New York Bowery- ------ 300,000 | 112.49 *Jan., '92 | a eo 72 

Niagara ee ee 500,000 187.10 |*Jan , "92 | a ieee 145 

North River--.----------- 350,000 | 112.9 |*Apr., ae ee eee 75% 

PREC. cdacecssscccesese 200,000 | 247.55 |*Jan., '92 | 5 SAE 147% 

Peter Cooper --..-------- 150,000 | 228.66 |*July, ’ot 5 wi | ae 

ee 1,000,000 | 165.37 |*July,’9: ae eae - | 155 

Rochester German. ------ 200,000 | 219.42 —_ , or 5 |Jan. 5.’or 146 

ee renee 200,000 | 163.56 * July,’ gt ig) Be ae 108 

eee 200,000 | 152.52 |*July, or | 314 | ......-- 100 

Stuyvesant .......------- 200,000 | 124.54 |*July,° gl OS ees Sonate 90 

| EE EO eee 100 100,000 145.36 l*Jan.,’ "gt 3. |\Feb.14,’91| 110 

United States.........--- 250,000 | 200.07 *Ja oe » 92 5 ee 125 

Westchester __.._..--.---- 300,000 | 253.55 |*July, ’or ae 175 

Williamsburgh City ..--- 250,000 | 372.18 ir July, ‘os lean cae 320 

| | 
English Companies Doing Business in New York. 
ise Aeon | 
S > 
NAME OF COMPANY | Value of | Paid Latest Price. 
| Stock 4 
| Share. 
se | | 
| £ £ £ Ss. d 
Caledonian .-....--.------.-------.-- | gs | 33 5 
City of London ............--.-------| o% y% | - r4 
y } 

Commercial Union ---.-...------------- 50 5 31 15 

0 SS ere | 100 50 102 

Imperial Fire -...--.----------------- 20 25 174 10 

Lancashire... .... 2... c.cccceeccnese- 20 2 6 15 

| 
' 

LE OE RP 84% 1\% I : 5 

Liverpool and London and Globe ----- 2 2 | 46 - 6 

| 

London Assurance -.-.-..------------| 25 12% | 52 ov 

London and Lancashire Fire--.-.---.-.- 25 2% | 2t 10 - 

| 

Manchester.-..-.--.----- - iasce aaeltedl 20 ey ieee 6 10% 

North British and Mercantile---.-.--.-- 25 6% | 51 17 6 

Northern ........--------------------| 100 170 )6CUd| 98 - 

Norwich Union ............-.-....... | 100 12 97 15 ies 

NS a ee ee ‘ 50 6| «256 + 

oyal....-.-..----------------------- | 20 i. 10 

Scottish Union and National-----...--| 20 ant 4 3 y 

Sun Fire Office Leplbeccscosentcecdeuns i = | 482 Be 2 

United Fire -...--.------------------- | 20 8 | 16 17 6 



























Other State Companies Doing Business in New York. 





























oy |_ Book DivipEND 48a 
ae Capital |Value of | DECLARED. “A8 
NAME OF COMPANY. PA) pat | Stock | Suu 
ma Paid up. ocr 
as | . $100} Lo 
si an. I, . ler Ce | aN 
sox. Date. |PerCt. Le 
| ——_—___ — 
Mean. Martial 2: os sa ccaccvus $100 | $4,000,000 | $196 06 |+jan.,’ 92 } 5 255 
American, Boston... --..-.-.-.---.-- 300,000 | 122.70 |* Jan., ox 2% 57 
American, Newark 600,000 278.10 |*Sept.,’ 5 200 
American, Philadelphia--. 500,000} 191 14 |+Oct., ‘or 5 155 
American Central, St. Louis---- | 25 600,000 | 160.26 | *Jan., » wl 2 132 
| | 
Armenia, Pittsburgh.--....-..---- | too 250,000} 106.21 |*Jan.,’9t| 3 100 
ere SS See Se | Too 557,200 | 119.17 *Jan,'ot| 3 72 
California, San Francisco. -....-- | 100 600,000 | 122.22 |tJuly,’ gr 3 117 
Citizens, Pittsburgh......---..-.-- 5° 500,000 | 110.32 |* fan., ‘gt | 2 100 
eS go | 100 200,000 | 200.56 *July, ‘or| 3 150 
} | 
Concordia, Milwaukee-_--.---- .- | 100 200,000 | 146.81 |*July,’or | 3 115 
Connecticut, Hartford_.--....-- | 100 | 1,000,000} 156.89 |*Jan.,’92| 4 125 
Ae” a ee 100 200,000} 102.57| _-..-.-- ze 125 
Detroit F. and M., Detroit ---- -- 35 350,000 | 254.17 *July, ‘or 5 187% 
Equitable F. and M., Providence....| 5° 300,000} 131.38 |*Jan., ’or ¢ | 106 
Fire Association, Philadelphia | 50 | 500,000 | 309.23 *Jan., "QI | 20 704 
Fire Ins. Co., County of nn aia 100 400,000 142.27 |* July, ‘ot 3 125 
Firemans Fund San Francisco. 100 1,000,000 160. 31 tJuly, ‘or 3 165 
Firemens, Baltimore--.-.----.-- 18 378,000 | 130.84 |* July, ’o 3 100 
a | 100 300,000 210.76 |*Apr. '90 5 170! 
Firemens, Newark......-------- 30 600,000} 259.88 |t July, ‘or 3 | 210 
Franklin, e--- Jeeowcces) SB 400,000 | 346.30 |tJuly,’or | 5 | 376 
German, Pittsburgh----.-.--.---- 5° | 200,000} 145-49 |*July,’or| § 170 
Girard F. and M., Philadelphia-.....| too 300,000 | 289.62 |rOct., ’or 6 380 
Grand Rapids, Grand Rapids---.-- .- 125 200,000 | 125.29| Jan., ’or 6 125 
Hartford, Hartford ---..-- Sie Sam 100 1,250,000 308.98 |*Jan., ’92 | @ 10 50 
Home Mutual, San Francisco 100 300,000 192.97 |t July, ’or I 160 
Ins. Co. of North America, Phila_...| 10 3,000,000 | 181.73 |*July,’g1| 7% 265 
Ins. Co. of the State of Pa., 200 200,000 | 133-52 |*July.’91| 5 187 
Jersey City, Jersey City_....--.- 50 250,000 | 127.07 |*Jan., ’91 3% 122 
| 
Manuf, and Merchants, Pittsburgh..| 50 250,000! 127 24 |/*Jan., "gt | 3 100 
Mechanics, Philadelphia SERS ES 25 | 250,000 | 164.32 |* July, ‘gt 4 | 170 
Mechanics and Traders, N. Orleans.| too | 375,000 | 155.37 |* July, ’ gr & | 136 
Mercantile F. and M., Boston.....:.| too | 400,000 | 12968 |#Nov.,’90| 4 103 
Merchants, Providence- ---.--.---- 5° 200,000} 15087 |*Jan.,’or} 4 | I10 
. | | 
| 
The Merchants, Newark---.--..-- 25 400,000 | 214.30 |* July, ‘gt | 5 | 190 
Michigan F. and M., Detroit 50 400,002 | 136.73 |* July, ’ox 4 | 140 
Milwaukee Mechanics, Milwaukee..| to | 200,000| 610.17 |*July, "80 2 a 
National, Hartford .............- 100 | 1,000,000 161.28 |*Jan., ’c2 5 | 140 
Newark, Newartk....-~..--..--. 5 | 250,000 | 218.50) Jan,’g!| tO | 170 
| 
New Hampshire, Manchester.-......-| 100 | 600,000 160.02 |* jan., "92 4 160 
North American, Boston -....- .- 100 | 200,000} 111.56 |*Oct., “go 3 | 977 
Northwestern National, Milwaukee..! 100 |  600,000| 166.72 |*July,’91| 5 | 170 
Orient, Hartford .--.--.-.------- 100 1,000,000} 118.25 |*Jan., ‘92} 3, | 92 
Pennsylvania, Philadelphia - ----- 100 400,000 | 460,08 |*Mar.,’o1 744 | 305 
| 
Peoples, Manchester. ----------- 100 b 350,000} 117.44 "July, ’ ‘or| 3 | 105 
Phoenix, Hartford.............- 100 | 2,000,000 175 85 |tJan., ’o2 | 3% | 1990 
Providence-Washington, Providence.| 50 | 400,000 | 129.30 *July,’ gt| 2 108 
Reading, ae 10 | 250,000 | 162.08 |* July, *or | 4 | 55 
ru a1 | | 155 
Rehance, Philadelphia. -.------- 50 300,000 | 198.01 |*Dec.,"gt| 4 | 152 
Security, New Haven imran 50 250,000 | 133-33 |*Jan., ’o1 4 | «12 
Springfield F, and M., Springfield_..| 100 | %§00,00c | 143 69 |*Jan., ’92 5 | 265 
Spring Garden, Philadelphia ae 50 | 400,000 | 187.27 |*Jan., ’ot 8 260 
St. Paul F. and M., St. Paul 100 | 500,000] 223 24 |* July, ‘or 6 | 160 
St. Paul German, St. Paul ---..--. 100 | 300,000 | 108 46 tJuly,? 91 2 108 
State Invest. & Ins. Co. San Fran --| 100 | 400,000 104 38 ov.,’Q1 1% 82 
Sun, San Francisco --....---.---- 100 | 300,000] 114.25 ‘tJuly, ‘9: | 2%] 102 
| | | 
Sun Mutual, New Orleans-.----- 100 500,000 | 162.11 | 1 July,’ ‘gt | 2% | 138 
Syndicate, Minneapolis --------- 100 250,000 | 107.19 *Jan.,’91} 6 100 
Teutonia, New Orleans-_-..-.--..-.- | 100 250,000 | 140.23 |* July,’ "gt 5 138 
Trnaes, CRCGGD..6.- +e ccie sent 100 500,000 | 183 50 |tOct., ’or 2% 162% 
Union, Philadelphia Ses tied 2% 250,000 | 107.75 *A pr., 88 | s.-| wo 
Union, San Francisco. ---.-..--- 100 750,000 | 107 84 |t+July,’or %| 84 
United Firemens, Philadelphia 10 300,000 56.83 |*fan ,’92| 3 150 
Western, Pittsburgh.--.-.....-- 50 300,000} 10819 |*Jan.,’9t} 3 100 
Canadian Companies Doing Business in New York. 
Last % 
os oO 2 
S| DivipEND 23 x 
= 8 | Canital Parp. |4s8 
NAME OF COMPANY. > | apita ee, Su0 
” rasa up.. [-—— eee 
as ea 
Date. |PerCt.| a 3* 
|} & 
=a kate 
ee . | 
British America, Toronto..............s<cus €50 $500,000 |* July, ’o1 3% | 100 
po ee ee 20 | 500,000 |* Jan., ’92 5 | x44ex 
| { 
* Semi-annual. + Quarterly. t¢ Monthly. § Devoted to fidelity, accident, plate 


Ereal and steam boiler insurance. 


reakage. 


dend of 4 per cent. 


@ Devoted exclusively to insuiing plate glass against 


4 Capital increased during the year. 
in some instances the price asked, and not necessarily an actual sale 


e Irregular. 


7/ Prices below include 
d@ Also extra divi- 





